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HAIL INSURANCE AND 
THE U. S. GOVERNMENT 


Blanket Policy Cees Seed Grain 
Loans Made in Three States By 
Federal Land Bank 


LOANS TO EXTENT OF $4 AN ACRE 


Insurance Companies to Procure Sep- 
tember 1 Notes From Borrowers 
Covering Premiums 


Daily papers have been carrying 
stories to the effect that arrangements 
have been made between three insur- 
ance companies and Federal Land Banks 
in respect to grain coverage. Inquiry 
of the insurance committee of the Fed- 
eral Grain Corporation developed that 
the committee has nothing to do with 
this, it being a hail and not a marine 
insurance matter; and it is also learned 
that no deal has been made with repre- 
sentatives of the government and three 
individual companies, three companies 
being merely the minimum number of 
insurance carriers. 





Statement By President of Federal 
Land Bank 


The facts in the transaction are given 
to The Eastern Underwriter by T. J. 
Guilfoil, president of the Federal Land 
Bank, of Wichita, Kan., who says: 


“Concerning hail insurance, we are 
authorized to procure a blanket policy 
covering all seed grain loans made 
through this institution in the states of 
Kansas, Oklahoma and Texas to the 
extent of $4 per acre, payable to this 
bank as its interests may appear. The 
policy must be written by at least three 
standard companies to be approved by 
us. Coverage is effective May 10. 

“The insurance companies are to pro- 
cure notes from the borrowers at their 
expense to cover the premium for such 
insurance, likewise any additional in- 
surance that the borrower may require. 
Notes are to be carried to September 
Ist, without interest, secured by a lien 
on the crop of the assured, which is 
subject, of course, to the lien of this 
bank. 

“The borrowers are privileged to make 
their own arrangements for insurance 
up to May 1, and the risk underwritten 
in the blanket policy is to be cancelled 
without charge to any borrower who 
makes arrangements for insurance satis- 
factory to this bank. The borrowers 
who do not conform to the arrangement 


(Continued on page 14) 









ALVIN] 


BSS 




















Organized 1853 Cash Capital $6,000,000 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 






Service to Policyholders and to Agents Unexcelled 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, 
Registered Mail, Rents, Rental Value, Riot and Civil Com- 
motion, Sprinkler Leakage, Tourists’ Baggage, Use and 

Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 


























The Pennsylvania Fire Insurance Co. 


Independence Square PHILADELPHIA 
BRANCH OFFICE, 76 William St., N. Y. CITY 
E. G. RICHARDS, President 





Writes all customary forms of Fire Insurance 





Born under the shadow of Independence Hall, its office has 
been on the same site for 93 years, during which time it 
has steadfastly upheld the traditions inseparably 





associated with its birthplace. | 














1867 The 1919 
EQUITABLE LIFE 0 IOWA 


Announces 
New Policy Forms 
Incorporating: 
INCREASED TOTAL DISABILITY BENEFITS 
DOUBLE INDEMNITY BENEFITS 
and 
OTHER INCREASED BENEFITS AND 
PRIVILEGES 
Low Net Cost and Best Service to Policyholders 
For Agency Connections Address 


HOME OFFICE DES MOINES 


METROPOLITAN ELECTS 
FISKE PRESIDENT 


F. H. Ecker, Who Joined Company as 
Office Boy, Succeeds Mr. Fiske 
as Vice-President 


HENRY W. GEORGE, TREASURER 
Frank W. Ayres Moves Up to Second 


Vice-President; J. E. Kavanagh 
and G. B. Scott to Third 





Haley Fiske, for forty-six years 
with the Metropolitan, and for twenty- 
seven years vice-president, has been 
elected president of the Metropolitan 
Life Insurance Company. Frederick 
Hudson Ecker, for thirteen years treas- 
urer, has been elected vice-president 
and Henry W. George has been elected 
treasurer. Frank W. Ayres has been 
advanced from third to second vice- 
president; and James E. Kavanagh and 
George B. Scott from fourth to third 
vice-presidents. 

An Executive Genius 


The election of Mr. Fiske to the 
presidency was a foregone conclusion. 

For some time he has been the di- 
recting executive genius of the Com- 
pany. No man has a keener sense of 
responsibility or a deeper appreciation 
of his trust. 

The election of Mr. Ecker as vice- 
president caused widespread interest. 
It was not a surprise to those who 
have had a chance to measure his 
capacity and his talents for handling 
large affairs. Mr, George was the 
assistant treasurer of the Company, 
and was the logical choice to succeed 
Mr. Ecker. Mr. Ayres, who has one of 
the most brilliant minds in life insur- 
ance, is the chief ordinary executive of 
the Company. Mr. Kavanagh, who was 
made a vice-president only a few years 
ago, made a reputation as field direc- 
tor of the War Savings Stamps for the 
Treasury Department. Mr. Scott, who 
is stationed on the Pacific Coast, has 
had a phenomenal record in his produc- 
tion and lapse record in his division. 

One of the interesting side lights on 
the officers of the Metropolitan whose 
promotion was announced this week is 
that three of them were at one time 
associated with the same law office 
Arnaux, Ritch & Woodford—these of- 
ficers being Messrs. Fiske, Ecker and 
Ayres. 

Mr. Fiske’s Personality 


Haley Fiske has been one of the 
most powerful figures in life insurance 
(Continued on page 8) 
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Largest Life Insurance Business in the World 


Policy-holders. 
The Company bought War Bonds of the United States and 
ee eet Sik ea eee aa a bdinind ee ke Sek ae $100,000,000 
The Company’s employees sold War Savings Securities and 
Liberty Bonds in 1918 amounting to................... $133,000,000 
DIRECTORS 
John R. Hegeman Frederick H. Ecker Otto T. Bannard Albert H. Wiggin 
Joseph P. Knapp Robert W. deForest Mitchell D, Follansbee Frank B. Noyes 
Haley Fiske John Anderson William B. Thompson Arthur Williams 
William H. Crocker Alanson B. Houghton Joseph P. Day Emerson McMillin 
Henry Ollesheimer Walter C. Humstone Otis H. Cutler Richard Bedford Bennett 
Morgan J. O’Brien Alexander P. W. Kinnan Langdon P. Marvin Festus J. Wade 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


JOHN R. HEGEMAN, President 


Total Amount of Outstanding Insurance................... $4,429,511,816 
Larger than any other Company in the World. 

Ordinary Life Insurance paid for in 1918..................... $463,008,744 
Larger than any other Company in the World. 

Industrial Insurance paid for in 1918........................ $419,331,865 
Larger than any other Company in the World. 

Total Insurance placed and paid for in1918................... $882,340,609 

The largest amount ever placed in one year by any Company in the World. 

Gain in Insurance in Force in 1918.................-000 eee cues $493,329,918 
Larger than any other Company in the World. 

Number of Policies in Force December 31, 1918................ 19,784,261 
Larger than any other Company in America. 

Gain in Number of Outstanding Policies..................... 1,521,328 
Larger than any other Company in the World. 

la ii ine ie ahs Caner tated k ih ies wae a $775,454,698.28 

Increase in Assets during 1918...................000eeeeee $71,429,182.97 
Larger than any other Company in the World. 

RET RE ae ee te eT ey $748,405,784.24 

Re eee er OTE ta wink one ehinanewades take $27,048,914.04 

Number of Claims paid in 1918.................. cece eee 336,533 

Averaging one policy paid for every 26 seconds of each business day of 8 hours. 
Amount paid to Policy-holders in 1918..................... $82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours. 


Metropolitan nurses made 1,431,085 visits free of charge to sick Industrial 
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Life Agents Start 
Active Loan Drive 


MEETING AT BANKERS’ CLUB 
Agents Hear Captain Roosevelt; Chair- 


man D. P. Kingsley, of Insurance 
Committee, Names Associates 





As in previous Liberty Loans the life 
insurance men of New York City were 
quick to open their end of the Liberty 
Loan Drive, and by Monday night a 
large number of subscriptions had 
been placed. The Life Underwriters 
Association of New York held a meet- 
ing at the Bankers’ Club on Saturday 
noon, addressed by Captain Archibald 
Roosevelt and Major Guy T. Viskniski, 


which was crowded to the doors, and 
unusually enthusiastic and inspiring. 
At this meeting a number of agents 
signified their willingness to volunteer 
for speakers. Julian S. Myrick is chair- 
man of the Underwriters’ Association’s 
Liberty Loan Committee, other mem- 
bers being L. A. Cerf, William M. Har- 
ris, Sigourney Mellor and Robert L. 
Jones. 
Kingsley Committee 

Darwin P. Kingsley, president of the 
New York Life, is chairman of the In- 
surance Committee of the Rainbow Di- 
vision, and he has appointed a com- 
mittee which, among others includes 
President Day, of the Equitable Life 
Assurance Society; Haley Fiske, Met- 
rypolitan; President Peabody, of the 
Mutual Life; President Frelinghuysen, 
of the Mutual Benefit; President Ide, 
of the Home Life; President Lovejoy, 
of the Manhattan; President Malone, 
of the Postal. 

Cure for Bolshevism 


L. A. Cerf opened the meeting at the 
Bankers’ Club. He made an eloquent 
plea for the Loan, told what the sol- 
diers had done in France, what the re- 
sponsibilities are of the people at, 
home, and declared that a successful 
Loan campaign was the best antidote 
he knew for Bolshevism. 

Captain Roosevelt got a five-minute 
reception when he opened his talk, the 
life men present standing. He told 
stories illustrating the American melt- 
ing pot. There were men of twenty- 
six nationalities in his regiment, every 
one of whom was a good American. 

Major Viskniski, who was attached 
to the “Stars and Stripés,” the A. E. F. 
publication, made a strong plea for the 
Loan. 

At a meeting of agents of the New 
York Life, talks were delivered by 
Thomas A. Buckner, John C. McCall, 
L. Seton Lindsey, Harry Rosen and 
President Kingsley. 

Prizes for Workers 

A first prize will be awarded to the 
field agent of the New York Life who 
obtains the greatest amount of sub- 
scriptions, and a second prize for the 
largest number of individual subscrip- 
tions. Similar subscriptions apply to 
the home office personnel. 

Just before closing the meeting Mr. 
Buckner called upon the members of 
the staff to rise who nac returned 
after absence with Uncle Sam’s forces. 
About seventy-five stood up. After 
commenting upon their good work Mr. 
Buckner asked that every member of 
the organization contribute to a fund 
to give a medal of commemoration to 
the returned heroes, offering his own 
contribution of $500 to start the fund. 

Liberty Loan Subscriptions 

The board of directors of the Metro- 
politan Life has authorized a subscrip- 
tion of $30,000,000 to the Liberty Loan. 
To New York $25,000,000 will be credit- 
ed; $1,000,000 is credited to the Pacific 
Coast; and $4,000,000 to other cities. 

The John Hancock has subscribed for 
$2,000,000. 

The New England Mutual has sub- 
scribed for $1,500,000. 


ARNETTE WITH FIDELITY 





Former Second Vice-president of Vol- 
unteer State Life Was With 
A. E. F. in France 





W. J. Arnette, formerly second vice- 
president of the Volunteer State Life, 
and who has just returned from France 
where he was a doughboy, has joined 
the forces of the Fidelity Mutual Life 
aS a supervisor of agents. Before 
gcing with the Volunteer State Mr. 
Arnette was general agent of the Fi- 
delity Mutual in Jacksonville. 

Mr. Arnette is one of the most 
capable young men in the life insur- 
ance business, has many friends and 
has made a good record wherever he 
has been. 

BALTIMORE LIFE DIVIDENDS 

The Ordinary Department of the Bal- 
timore Life has announced 1919 divi- 
dends in part as follows: Whole life: 


Age 20. Issue of 1917, $2.09; 1916, 
$2.15; 1914, $2.28; 1913, $2.35; 1912, 
$2.43. 

Age 30. Issue of 1917, $2.68; 1916, 
$2.77; 1915, $2.87; 1914, $2.97; 1913, 
$3.08; 1912, $3.19. 

Twenty Payment Life: Age 20. Issue 


of 1917, $2.97; 1916, $3.12; 1915, $3.27; 
1914, $3.42; 1913, $3.58; 1912, $3.74. 


WRITE DEPARTMENT STORE 

The A. I. Namm & Co. department 
store in Brooklyn has placed a group 
policy with the Aetna Life, covering its 
employes. 


ADDS DOUBLE INDEMNITY 

The Detroit Life now has in the 
hands of its printers rates and other 
details in connection with its double 
indemnity clause. 


J. R. Hegeman, Jr., Gets 
Half Father’s Estate 


WILL FILED IN COURT MONDAY 


One-Eighth of Estate Provides for 
New Buildings at Metropolitan’s 
Sanitarium, Mt. McGregor 
The will of John Rogers Hegeman, 
late president of the Metropolitan Life 
Insurance Company, disposing property 
estimated to be worth $2,000,000 was 
filed this week. Mr. Hegeman died 


April 6 at his country home at Orienta 
Point, Mamaroneck. The document was 
dated March 8, 1915. 

One-half of the estate is to go to his 
son, John R. Hegeman, Jr., an officer of 
the company, and the will directs the 
executors to give to the son $1,000 a 
month. 

The sum of $175,000, the yacht Evelyn, 
the motor boat Camilla, the horses, and 
all the house furnishings of the Hege- 
man home, “Rosedene,” are to be divided 
equally among the executors and trus- 
tees, Haley Fiske, Frederick H. Ecker, 
David F. Dutcher and George B. Shep- 
ard, of New York. 

The will provides that one-eighth of 
the estate shall be used to erect new 
buildings at the Metropolitan Life In- 
surance Company’s sanitarium, at Mount 
McGregor, Saratoga county, N. 3. This 
is to be known as the Hegeman Mem- 
orial. This is to be maintained and 
equipped by the Metropolitan company. 
Should the company refuse to do this, 
the money shall be expended for charit- 
able purposes at the discretion of the 
trustees of the estate. 

One-eighth of the estate will be di- 
vided among the officers of the Metro- 
politan Insurance Company and Mr. 
Hegeman’s private secretary. Provision 
is made for a month’s pay for all’ the 
servants. 
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Equitable of Iowa 
Buys Site; Will Build 


SIXTEEN STORIES ARE PLANNED 


Old Building Outgrown By Company; 
Had No Opportunity to Expand 
There 





(Special to The Eastern Underwriter) 

Des Moines, Iowa, April 19.—In a real 
estate transaction here to-day, the Equit- 
able Life Insurance Co., of Iowa, bought 
a quarter block on the southwest corner 
of Sixth and Locust streets, from the 
Bankers Trust Co. for $425,000. At the 
same time the building which has been 
occupied by the Equitable has been sold. 

According to the present plan of the 
Equitable the building which they have 
purchased will be torn down inside of 
three years and the largest office build- 
ing this side of Chicago will be erected. 
It will be sixteen stories tall and will 
be the permanent home of the Equitable. 

The old building of the Equitable Life 
is inadequate for the needs of the com- 
pany. The Equitable has been growing 
by leaps and bounds, and it has been 
difficult to handle the various depart- 
ments scattered as much as they are 
in this structure. Unfortunateiv, it was 
impossible to expand in the location 
and there was no chance of purchasing 
additional adjacent ground. 

The site purchased by the company 
consists of a quarter of a block and is 
at a location passed by more people 
than any corner in the city. The dif- 
ferent office buildings of the United 
States will be carefully studied by the 
company so that when it builds it will 
contain the very latest improvements. 


Northwestern Life Tells 
Agents That Each Group Risk 
Presents New Features 
The Northwestern National Life does 
not quote rates in advance at random 
on group insurance as each group is 
the last 
The rate varies accord- 


different from and presents 


new features 
ing to the hazard, which includes the 
construction of the buildings, fire pre- 
vention, location as regards catas- 
trophe hazard, sanitation, housing and 
moral surroundings of the employees 
as well as the ordinary hazards of 
occupation. 

“We have, therefore, prepared an in- 
spection report on which all of the 
above data 1s to be submitted and will 
quote rates after receiving the in- 
spection,” the Company says. “We 
have had a number of letters anl tele- 
grams, saying in substance: ‘Send me 
rates on group insurance right away,’ 
and much grumbling and disappoint- 
ment when the desired rate was not 
forthcoming. Therefore, if any of you 
have a real prospect for group, we 
will send you all the information and 
the necessary instructions to start the 
case on its way. It sometimes happens 
that an employer, having less than 
fifty employees wishes to take out in- 
surance to cover them. In these cases 
we cannot write a group policy, as 
under the rulings of the Insurance 
Commissioner’s Committee, fifty is the 
minimum that may be considered as a 
group. We can, however, write indi- 
vidual policies on the Ten Year Term 
Plan, either renewable or non-renew- 
able, at regular participating rates, 
and endorse each policy giving the 
employer full control of the insurance 
prior to the death of the insured. We 
use a special form of application on 
these cases which will be furnshed on 


request. The insurance is completed 
in the same way as any individual 
policy.” 
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Your Unpaid Dollars 


What They Saved America 


T is a real American village. It is 
20 miles west of the Mississippi 
River; its population—about 2600. 


It gave its sons to war with an open 
hand and a glad heart. 


Then— 

The richest man in the village aged 
ten years in ten days. His only son 
lay dead in France. 

The village butcher boy—born in 


Ireland — smiled for the last time in 
France. He died fighting for America. 


The village Beau Brummel won the 
Croix de Guerre and lost his sight. 


One family sent three sons and 
lost two. 


Gas claimed a mere school boy of 
nineteen years. 
The realities of this village are the 


**might-have-beens” of all America. 


But, thank God, America as a whole 
never really felt the hand of war— 
as England felt it, as France felt it, 
as our neighbor across the border, 
Canada, felt it. 


Victory Liberty Loan 


Space contributed by 


THE EASTERN UNDERWRITER GERMANY SURRENDERS 


And why? 


Because your dollars stopped the 
war. Your dollars made possible those 
tremendous preparations for a long 
war which resulted in a short war. 
Your dollars bought such an array of 
tanks and trucks, guns and gas, bay- 
onets and bombs, planes and pon- 
toons, shot and shell, that Germany 
wilted—a year ahead of schedule. 


Half a million American boys were 
saved. 

The dollars that did it are still in 
your pocket. 


For America prepared on faith. She 
knew that true Americans held their 
dollars cheaper than their sons. She knew 
that American thrift would gladly take 
the place of American blood. 


America now asks you for those un- 
paid dollars. 


Let your heart say how thankful you 
are that half a million American sons 
were saved. 
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Are you still glad today? | 
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beneficiary except on the written au- 














New Policy Forms Of 
Massachusetts Mutual 


CLAUSES MUCH SIMPLIFIED 


Whole Life and Endowment Policies 
to Be Issued on Three Forms; 
What They Are 


The Massachusetts Mutual Life has 
revised its policy forms, and begin- 
ning May 1 the new forms will be is- 
sued. The Company has simplified as 
far as practicable the language of the 
various clauses and has endeavored to 
make the physical appearance of the 
policy more attractive. While life and 
endowment policies will be issued on 
three forms: 

1. Without any disability provision. 

2. With waiver of premium provision 
only. 

3. With waiver of premium and an- 
nuity provision. 

Change Of Beneficiary 

The Company has _ broadened the 
provision as to the change of bene- 
ficiary, and in place of the two rights, 
either of which the insured may now 
elect, we have given three. The in- 
sured may reserve the unlimited right 
or he may withhold any right to 
change the beneficiary just as is the 
case in our present contract. He may 
hereafter have, if he chooses, a third 
and most valuable right to change the 
beneficiary only to a relative by blood 
or marriage or to a dependent. The 
election of the new beneficiary clause 
is made by a specific request therefor 
in answer to Question 17 in the new 
application form. The practical value 
of this provision is that while the in- 
sured is left with the power to change 
the beneficiary to any person who 
might reasonably be entitled to the 
benefit of the contract, the policy is 
nonetheless protected from the claims 
of creditors. 

The new beneficiary provision may 
be incorporated in existing policies on 
proper request. 

If within the year following the date 
of issue the insured, whether sane or 
insane, shall die by his own hand or 
act, the new policy provides that the 
Company will be liable for the amount 
of the premiums paid instead of the 
amount of the reserve as is the case 
under existing policies. 

The new policy contains no restric- 
tions whatsoever as to military or 
naval service. 

If the contract becomes a claim by 
death the full dividend for the current 
year will be paid in cash in addition to 
the sum insured, and this is provided 
in the policy. 

The new provision as to automatic 
premium loan enables the insured to 
make this feature operative from the 


inception of the insurance whenever 
the cash value is sufficient. This is 
done by an affirmative answer to 


Question 12 B, in the new application. 
Disability Provision 

The Company says in further ex- 
planation of the contracts: 

“In any case where desired we will 
carry the disability risk to age 65. 
This will of course entail a somewhat 
larger cost, and so we intend to leave 
it optional with the applicant whether 
he will take the full coverage up to 
age 65 or have the disability provision 
cease at age 60 as is at present pro- 
vided. If you have not already re- 
ceived, you will receive within the next 
few days premium rates covering both 
the old and the new provisions. 

“The amount of the annuity payable 
under the new disability clause has 
been increased from $100 each year to 
$10 each month for each $1,000 of in- 
surance. This being a somewhat larger 
annuity than is at present provided, 
the cost is therefore just a little more. 

“The definition of disability has been 
broadened, so as to require only the 
oss of use of both hands or both feet 
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Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 


220 BROADWAY 


Phone 6030 Cortlandt 
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or of one hand and one foot instead of 
the actual severance, for as you are 
aware an individual might become in 
every fair sense totally disabled with- 
out having his hands or his feet actu- 
ally severed. 

“The new disability provision may 
be added to old policies. If the policy, 
as originally written, contained no dis- 
ability provision or the waiver of pre- 
mium provision only, the new clause 
may be obtained subject to the ap- 
proval of an application on form D-5l. 
If the policy contains the disability 
waiver and annuity provision and it is 
desired to extend the disability pro- 
tection to age 65, this may likewise be 
done subject to the approval of an ap- 
plication on form D-51. 

“If the policy contains the present 
waiver of premium and annuity provi- 
sion and it is desired to extend the 
disability protection to age 65, this 
may likewise be done subject to the 
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approval of application on form 
D-51. 

“If the policy contains the present 
waiver of premium and annuity provi- 
sion and it is desired to increase the 
amount of the annuity but not to carry 
the disability protection beyond age 
60, the additional annuity may be ob- 
tained subject to the approval of an 
application on form D-52, which does 
not require a medical re-examination. 

“If the insured has been examined 
within 90 days or if new insurance is 
being taken at the same time as any 
of the above changes are desired, an 
application on form D-52 will be 
sufficient. 

Optional Methods Of Settlement 

“The installment options which have 
been such a valuable feature of our 
contracts have likewise been im- 
proved. In the interests of the benefi- 
ciary, payments may not be commuted, 
transferred, or encumbered by any 


an 








ee 


8 





resentatives; 


training and 


tives. 








CO-OPERATION 


PER CENT of our | 
1918 business was 
produced by full-time rep- 


| came froma small group of 
| part-time men located | 

chiefly in rural commun- 
| ities, and 8 per cent was the 
surplus line business of 
full-time representatives of 
other companies. 


Our effective plans of 


are being devoted chiefly 
to full-time representa- 


| Phoenix Mutual Life Insurance Company | 


of Hartford, Conn. 


JDXHN M. HOLCOMBE, President 


12 per cent 


co-operation 
































thority of the insured filed with the 
Company during his lifetime. 

“There is no longer any restriction 
as to the amount of proceeds neces- 
sary to benefit by the installment op- 
tions feature, and even if the proceeds 
be less than $1,000 they may be applied 
under one of the options. 

“We have added as a_ subdivision 
under Option C a life annuity option 
to meet the case of a beneficiary who 
desires a maximum income without 
the necessity of any stipulated pay- 
ments being made. The life annuity 
option will be added to old policies on 
request. 

_The figures for the installment op- 
tions on the monthly basis are now 
shown in the policy. 

We have recalculated the figures un- 
der Options B and C and the new fig- 
ures are, in some cases, slightly dif- 
ferent from those in the present 
contract. 

» Non-Forfeiture Provisions 
_“The policy as printed provides par- 
ticipating paid-up insurance as the 
automatic option in case of default. 
$y means of Question 15 in the new 
application the insured may, however, 
have the advantage of the extended in- 
surance feature if such is his desire. 
Che automatic option may be changed 
at any time within thirty-one days of 
default on written request filed with 
the Company. 

“The policy may now be reinstated 
at any time after default on the con- 
ditions described even though the cash 


value of the contract may have been 
ti ken or the extended insurance pe- 
riod expired. This provision is not 


retroactive, 

“In all installment option whole life 
policies we have replaced the table 
showing the cash surrender values of 
the contract should it become paid-up. 

Che fact that the second year’s loan 
value may be used in part payment ¢ 
the second year’s premium is no y 
stated in the policy. 

_. New Application Forms 

“The new policies cannot be is ued 
on the present form of application. 
lherefore any delayed application (old 
form) must be accompanied by Part 
I of the new form, filled out and signed 
by the applicant. If any of the old 
forms are received here on and after 
May Ist, they will be held until re- 
ceipt of Part I of the new form. 

“A new form of application for ad- 
ditional insurance, called an ‘Amend- 
ment of Application for Insurance,’ 
will be issued as well as a new form 
of ‘Conversion of Term Policy at At- 
tained Age.’ , 

Changes In Application Blank 

“We have made several changes in 
the application blank, most of which 
are to provide for the new features 
in the policy contract. Specific ques- 
tion is asked as to the nature of any 
disability provision desired, and if the 
answer to Question 11 C is ‘Yes,’ then 
the answer to Question 11 B must like- 
wise be ‘Yes.’ In other words we will 
not issue a policy providing for the 
disability annuity provision without 
the waiver of premium provision. 

“In the declaration following article 
18 of Part I of the application we have 
substituted the words ‘during my life 
time’ for the words ‘during my pres- 
ent condition of insurability.’ 

Policy Forms Discontinued 

“All forms of continuous installment 
(annual income) policies, endowment 
continuous monthly income policies, 
10, 15, and 20-year term policies have 
been discontinued. The Commercial 
Joint Policies, Ordinary Life, Limited 
Payment Life and Endowment have 
also been discontinued, as the special 
feature of these forms is now embod- 
ied in the regular joint policies. The 
endowment continuous monthly in- 
come policy has been discontinued for 
the reason that very few of these have 
been sold, and we believe the ordinary 
endowment contract in conjunction 
with the installment options meets the 
case equally well. 


“The limited payment endowment 
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policy form has been discontinued as 
limited payment endowment policies 
may be written on the regular endow- 
ment policy forms. 
Disability Application Blanks 

“The present application for disabil- 
ity will be discontinued and new 
forms, D 51 and D 82, will be supplied. 
Form D 51 will cover all cases where 
the disability provision may be added, 
subject to a medical examination and 
other evidence of insurability. Form 
D 52 is a short form to be used where 
the applicant is taking new insurance 
at the same time, or has been exam- 
ined within ninety days. 

Specimen Policies 

“Specimen policies will be issued as 

usual except that no specimens will be 





Bank Account Ver 


furnished for policies with the waiver 
of premium benefit only. 

“We would draw your especial at- 
tention to the necessity of the very 
careful use of these specimens. They 
should be used only in cases of abso- 
lute necessity as the present cost of 
paper and printing calls for every 
economy possible. 

“When we get the principal forms 
out of the way we intend to prepare 


.one or two new forms. We will ad- 


vise you later as to the particulars of 
these forms. 

“We have in preparation a new rate 
book which will contain the rates and 
values in common use as well as com- 
plete tables of all our premium rates. 
We intend to prepare a similar rate 
Look containing less information but 
which we believe will be adequate for 
everyday use.” 


Life Ins 


Sus 


urance 





The Equitable of Iowa prints an in- 
teresting article on “Bank Account 
Versus Life Insurance” in its Home 
Office publication. The Company says: 

Safety first. You read it in railway 
depots, in factories, in street cars, in 
taxies, in elevators,.in show windows, 
on the street, in your heart. 

“Safety first” is not new. It is 
merely a new-fashioned name for old- 
fashioned prudence. Safety first im- 
pelled primitive man to hunt out a 
cave for sheltér and to procure ani- 
mals’ hides for covering. It has been 
the impelling motive behind a good 
deal in man’s progress. It is the mo- 
tive of inborn charity inbred into 
man’s system, which is selfish for the 
welfare of the race. 

Thrift is an outgrowth of this safety 
fir.t impulse. But usually thrift is 
not a satisfactory form of this safety 
first motive. Its success is condi- 
tioned, ordinarily, on the big ques- 
tion of life Surely an invention that 
could be attached to this sturdy littie 
engine called “Thrift,” a safety first 
attachment, a “governor,” which would 
eliminate this one uncertainty and 
render the engine entirely safe and 
reliable, would be a welcome fiction 
from some genius’ brain. 

We have it. 

You wish to have $10,000 when you 
are going down the hill of old age. 
Where can you accumulate this to the 
best advantage? What will the 
amount you will save on a $10,000 life 
insurance contract do in a bank at 
4 per cent? ; 

We have a table showing the accu- 
mulations that would be made by de- 
positing with a bank the same amount 
each year as would be required on an 
Ordinary Life participating policy 
with the Equitable of Iowa, according 
to our present dividend scale. This 
table shows that the net costs each 
year deposited at a bank at four per 
cent would not produce an estate of 
$10,000 until the twenty-ninth year, or 
at age sixty-two in the case of a man 
who starts this saving at age thirty- 
five. 

On the other hand, the estate with 
the Equitable of Iowa is always $10,- 
000—$10,000 at once. The table shows 
the $10,000 plus the dividend payable 
each year according to the 1919 scale. 
This dividend is added because it rep- 
resents the returns for that year just 
as truly as the four per cent interest 
on the amount at the bank, and it 
would be payable in cash, after the 
second year, whether the next year’s 
deposit were made with the Equit- 
able or not. Thus the table shows 
that the estate with the Equitable of 
Iowa, in case of death the second year, 
would be $10,051.00; in the event of 


death during the third year, however, 
it is $10,052.50. It is, therefore, plain 
that the dividend is taken for each 
individual year so that it shows the 
actual return on the deposit for that 
year, according to our present divi- 
dend scale. 

It is remarkable to note that the 
gain is in favor of the insurance con- 
tract all through the twenty-eight 
years, by a per cent varying from 
3,691 in case of death the first year, 
to 4 in case of death the twenty-eighth 
year. This is equivalent to saying 
that a man is ahead by taking the 
insurance policy, during very nearly 
his entire expectancy of life. 

The question is—if it be a question 
—can a man reasonably wait until the 
twenty-ninth year to create an estate 
that is immediately available on the 
insurance plan, when he is ahead in 
actual results even if he lives nearly 
to the end of his expectancy! Does 
this look like “he must die to beat it’? 


Of course, any comparison of an in- 
surance contract with an investment 
with a bank is difficult, because each 
has its special function to perform. 
Sut the point is made quite clear by 
these figures that while a man has to 
WAIT to create an estate on a sav- 
ings plan, he can do it immediately 
under a life insurance contract, while 
the loan values on an insurance policy 
are not so much less than the bank 
account And a man does. not ordinar- 
ily save at a bank with a view of 
drawing the whole account out at 
once In other words, he would have 
on the insurance policy as much ready 
cash as he would probably use from 
his bank account, and at the same time 
has a safety adjustment on it in the 
form of the insurance protection. It 
must be remembered too that an in- 
surance contract can be used as col- 
lateral for a loan if the cash directly 
available on it were not. sufficient. 
This bigger loan would be paid for by 
the policy itself in the event of death. 
These facts make one “stop, look and 
listen .” 





DISCONTINUE A FORM 


The Prudential has discontinued its 
Form 360, which the medical examiners 
have used to submit a_ statement 
showing, each week, the number of in- 
dustrial cases received, examined, held 
over, and returned to the office from 
which the applications were obtained. 

Due to the diminishing number of 
industrial cases referred to the examin- 
ers, it is felt that more satisfactory 
service can be secured by the _ inter- 
ested superintendent, agency organizer 
or detached assistant keeping in close 
touch with the medical examiners and 
having a definite understanding with 
them to the effect that any case which 
cannot be reported upon after a reason- 
able effort shall be returned to the office 
involved, so that the case may be re- 
canvassed or destroyed. 











Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 





ROE. dcinrvastekioessabneascneseapecdoonede ie $18,362,862.75 
Oe ES LA rn snneanece bighls +cseiacianesasdebsoreneuneenss 16,626,824.78 
Capital and Surplus ...........0. pnecucce coves 1,736,037.97 
Insurance in Force .....ccccccccccece ee 149,170,320.00 
Payments to Policyholders ° 2,376,218.75 
Total Payments to Policyholders since Organization ........ssssseeeeees 21,988,834.83 


JOHN G. WALKER, President. 

















REASON Our 
Policies Sell 


UR POLICY CONTRACTS contain 

all provisions consistent with safe 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 
State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON CLAUD T. TUCK 
Vice-Pres. & Med. Dir. Secretary 
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THE 


GOVERNMENT INSURANCE 


FOR SOLDIERS AND SAILORS 





Government Insurance for Soldiers and Sailors is Term Life and Disability Insur- 
ance for the duration of the war and for five years thereafter. The cost is calculated 
according to the American Table of Mortality, the Government assuming all expenses 
of management and the extra risk incurred by reason of the war. It is paid for by 
monthly deductions from the insured’s pay. In case of death monthly payments of 
$5.75 for each $1,000 of insurance are made to the beneficiary for twenty years. In case 
of total and permanent disability similar payments are a to the insured during life. 


The cost is very low but increases each year according to the increasing death-rate 
shown by the mortality table. Each man begins with the rate at his attained age, and 
each year his insurance is continued his rate is advanced. No extra charge is made for 
disability benefits, 


The law providing for this insurance is administered by the Bureau of War Risk 
Insurance which is a division of the Treasury Department. There is an Insurance 
Officer in each camp to give instructions and to take applications. About 90 per cent. 
of the soldiers and sailors have taken this insurance, and the average policy is over 
$8,000. The total amount insured 1s greater than that on the books of all the life com- 
panies and all the fraternal orders in the country. The total amount paid in death- 
claims to February 1, 1919, was nearly $300,000,000, and a still larger amount was in 
process of payment at that date. 


The law under which the Government Insurance is carried on provides that this 
Term Insurance may be continued for five years after the termination of the war and 
that during this period these Term policies may be converted into Life and Endowment 
volicies with level premiums. The regulations governing this conversion have recently 
ee issued and provide for Ordinary Life, Limited Payment Life and Endowment 
policies, with level premiums payable monthly, quarterly, semi-annually or annually. 
These premiums are necessarily higher than the old Term policy premiums because they 
do not increase from year to year. They are the so-called net premiums, as used by 
private companies, and are based upon the American Table of sbortality with interest 
at 34%. They are the amounts necessary to provide for death-claims alone, according to 
the Mortality Table, without loading for expenses, taxes or contingencies—all of which 
are assumed by the Government. The rate is to be that of the attained age, and no 
medical examination is required. 


These policies are unassignable, non-taxable and free from the claims of creditors. 
They are incontestable except for non-payment of premiums. They provide for in- 
surance against death and total disability. The beneficiary must be within the class 
provided by law, but within that limit may be changed at will by the insured. The 
insurance becomes payable on total permanent disability, in monthly instalments during 
such disability. Policies provide for loans, cash surrender values, paid-up insurance, 
and change in premium payment from monthly to quarterly, semi-annual or annual 
payments Policies are free of all restrictions as to residence, travel, occupation, mili- 
tary or naval service. Lapsed policies may be reinstated within two years upon satis- 
factory evidence of insurability, and payment of back premiums with interest, Policies 
yarticipate_in whatever gains may accrue from a mortality lower than that of the 
Mortality Table, and from an interest rate higher than 34%, 


Application must be duly made for the new insurance during the five years following 


the termination of the war as proclaimed by the President, and until the conversion is 
made the Term Insurance must be kept in force. It may be reduced in amount if 
desired, on application to the Bureau. 


The new insurance is available only to those who take the Term War Risk In- 
surance while they are in the service. It is properly furnished to a special class 
of citizens who have incurred special risks in defence of the liberties of all. It is 
furnished at as nearly the actual cest for death claims as can be ascertained in advance. 
It is furnished by the taxing power, which exempts it from taxation and pays the 
expenses of administration out of moneys raised by taxation, and stands ready to 
make good any deficiency that may arise by further taxation. Of course no private 
company, which pays heavy taxes to both State and Federal governments, pays its own 
expenses of administration, and provides for contingencies, can compete with the taxing 
power. The class of citizens to whom it is available forms only a small proportion of 
the nation, They should by all means seek its protection. Others should apply to the 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 


346 & 348 BROADWAY, NEW YORK, N. Y. 
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when it is most needed. 





The Provident Life and Trust 
Company of Philadelphia 


Provident policies are “seeing ahead” policies. Taken 
out now, they provide effective protection at the time 


Northwest corner Fourth and Chestnut Streets 





THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


F INSURANCE CoM 














WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 








Aviator Adams Tells 
of Flying Hazards 


GAVE DATA TO INSURANCE MEN 


Says There Are Only a Dozen Men 
in America Who Understand 
Fundamentals of Flying 





The fact that the Travelers has de- 
cided to issue insurance covering avia- 
tors and planes, and that the Aetna 
and some other companies are on the 
eve of similar announcements, has 
caused the keenest interest to be taken 
in the subject in insurance offices. 
The Eastern Underwriter has received 
a letter from Baxter Adams, a flyer of 
Henderson, Ky., which treats the 
question from the angle of the aviator, 
and is particularly pertinent at this 
time. Mr. Adams, who is an exhibi- 
tion flyer, carries $5,000 life insurance, 
15 payment life, taken in 1912 in the 
Western and Southern Life, before he 
began to fly. He says: 

“In the early winter of 1916 I was 
in correspondence with the first vice- 
president of one of the larger insur- 
ance companies of New York, regard- 
ing aviation insurance and I supplied 
all the information at my disposal. It 
was the company’s intention to make 
a study of aviation and gather statis- 
tics over a period of years. 

“While I am not an insurance man 
myself, I have given the matter 
of aviation insurance considerable 
thought and it is my belief that it will 
require a lengthy study before a com- 
pany or companies commit them- 
selves. Now is certainly the time for 
any company that has not already 
done so to make a careful study of the 
matter. I will set down a few of the 
things I believe would be necessary 
in approaching the subject in an in- 
telligent manner. 

“First. Each company should con- 
sult with an aviator of experience, 
one of the older flyers who gained 
experience previous to 1917. The 
older flyers had to learn in an en- 
tirely different school from that in- 


augurated by the government in 1917, 
The older flyers had to study more 
or less carefully the fundamentals of 
aviation and therefore have a more 
thorough knowledge than the mass of 
later flyers. 

“Today there are in America prob- 
ably less than one dozen men who 
understand the fundamentals of fly- 
ing and it is necessary to understand 
fundamentals thoroughly to apjroach 
intelligently the insurance end of the 
subject. 

Plodders and Theorists. 

“Fundamentals embrace a complete 
knowledge of handling a machine in 
every conceivable position and under 
any possible condition; how to ex- 
tract a machine from a dangerous 
situation; how to smash a machine 
under any condition, so that the flyer 
will escape and the machine be dam- 
age as little as possible. All this re- 
quires a study of years and must be 
so thorough that when the situation 
arises the flyer will act instinctively. 

“There are several types of avia- 
tors. One is the plodder who ts con- 
tent to learn just what he is taught 
and after developing so far seems to 
remain stationary in his development 
thereafter. To this type usually be- 
longs the theoretical chap, who usu- 
ally tries to make theory conform to 
the practical or because it is theoret- 
ically correct ignores the fact that 
theory does not always work out in 
actual practice. 

“Another type is the one who ap- 
proaches aviation in the dare devil 


spirit. Usually they pass through the 
training period safely, being held 
down by the instructor. Later on 


they are usually killed or have sev- 
eral bad smashes and then become ex- 
cellent flyers. 
Warning to Companies. 

“Flying, and by that I mean real 
flying, is a science and as in every- 
thing else there is a certain kind of 
mind that approaches it correctly, but 
also like anything else those who have 
the right type of mind are in the 
minority. The perfect flyer must 
have a perfect blending of the theoret- 
ical and the practical and some 
knowledge of analysis. It is my be- 
lief that the analytical mind backed 
by sufficient nerve to put into prac- 





tice what one has analyzed and knows 
to be practically correct, can do any- 
thing that the machine will do. 

“It is my belief that no insurance 
company should consider insuring a 
flyer at the present time unless he has 
had at least two years of practical 
flying in addition to his period of 
training, as it will take at least two 
years for the average flyer to learn 
sufficient to enable him to avoid tak- 
ing unnecessary chances. The com- 
pany that insures an aviator before 
he has become experienced is court- 
ing a loss. 

“I believe that in insuring a flyer 
or machine that the rate should be 
higher even than the statistics would 
show to be necessary, as the higher 
the rate the more it would impress 
itself on the mind of the flyer to be 
careful and that any insurance of a 
machine would necessitate having a 
corps of especially trained men to 
periodically examine the machine or 
machines and see that they are kept 
in a constant state of repair, for there 
would inevitably be a constant wear 
and tear on machine that the com- 
pany would have an awful hard time 
to avoid having slipped over as be- 
ing broken, in a hard landing for ex- 
ample, 

“Please do not think that I am 
throwing cold water, but my experi- 
ence over six years has convinced me 
that an insurance company must ap- 
proach the subject with fear and 
trembling. 

“When I took up flying in 1913 I 
met and knew intimately such flyers 
as Lincoln Beachey, Charlie Niles, 
William Luckey, and others. Those 
whom I knew then who stayed with 
the game are most all dead now, 
Beachey, the incomparable, killed fly- 
ing at San Francisco, Niles, killed fly- 
ing in Michigan; Luckey, back broken 
and died from a fall while flying, and 
numerous others. In 1916 my priv- 
ately compiled statistics showed that 
the average life of an aviator was 
seven years. I do not know what it 
is now. 

Has Done Many Stunts. 

“My business is exhibition flying, 
the most hazardous form of flying and 
the most fascinating. It calls for the 
best there is in one, satisfies the love 


for the sensational in everyone, gives 
one a sense of importance and the 
competition keeps one doing one’s 
best all the time. I shall do exhibi- 
tion work this season and am already 
looking forward to it. 

“By the way, I was the first flyer 
to make a ninety degree vertical bank, 
September, 1914: the second flyer to 
make a specialty of vertical drops, 
Beachey being the first; was the third 
or fourth to loop the loop, Pegoud, 
Beachey, and _ possibly DeLloyd 
Thompson being before me. I was 
the inventor of the Immelman turn, 
the manoeuvre by which that Ger- 
man flyer brought down a number of 
Allied planes and had the pleasure of 
explaining it and other stunts to a 
number of American aviators who 
later went to France. I have done 
successful exhibition flying each year 
since and including 1914.” 





CHILDREN’S INSURANCE 

Madison, Wis., April 21.—The assem- 
bly has advanced to third reading, 52 
to 40, the Senator Jennings bill validat- 
ing insurance contracts by boys and 
girls of 18. The original bill applied 
to anyone between 15 and 21, but the 
assembly amended it and voted to non- 
concur in it. The house to-day voted 
to reconsider it and a motion to non- 
concur was lost, 42 to 51. 

N. P. Larsen charged that the bill 
was a subterfuge for old line compa- 
nies to steal a march on the Govern- 
ment insurance plan. F. N. Graass led 
the fight for the bill. 


GREAT SOUTHERN OFFICERS 


At the annual meeting of the stock 
holders and directors of the Great 
Southern Life in Houston, the following 
were, elected officers: 

J. S. Rice, chairman of the board; 
QO. S. Carlton, president; E. P. Green- 
wood, vice-president; J. C. Cameron, 
vice-president and actuary; M. W 
Townsend, vice-president and attorney; 


L. S. Adams, secretary; H. Schramm, 
assistant secretary; W. S. Horne, as 
istant secretary. 

G. E. Baxter has been elected pres- 


ident of the Buffalo Association of 


Life Underwriters. 











wide reputation. 





testify to the faithful and efficient service that it always renders. 
is no better company to buy from and no better company to sell for. 
Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


| The Verdict of the Great Jury. 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. 
eight years the Massachusetts Mutual has been building up a nation- 
Its friends are everywhere and are ever ready to 


For sixty- 
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The Agents of the 


New England Mutual Life Insurance Company 


After another Year of Splendid Success, 











Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 
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aley Fiske Elected 


Metropolitan President 


(Continued from page 1) 


great many years. Big in stature, 
| in vision, a powerful fighter for 
he has devoted most of his life 
ie Metropolitan, which he loves 
an intense affection. He has an 
ing faculty for work and for get- 
things accomplished, is quick in 
ion and rarely makes a mistake. 
of his strong points is his ability 
2 into the future, and he is not at 
dverse to taking an unpopular 
He made up his mind immediate- 
it the mutual life insurance com- 
s were within their rights in giv- 
o the Red Cross; tnat the life 


went into journalism and then into a law 
office, and it was his brilliant work for 
the law firm, which was counsel for 
the Metropolitan, which resulted in his 
going with the Company. In his talk 
describing his relations with the late 
J. R. Hegeman, printed elsewhere in 
tnis paper, will be found some remini- 
scences of his early days with the 
Company. 
A Leader in Finance 

Frederick H. Ecker is recognized in 
the financial district as one of the 
biggest men in America. He probably 
invests more money than any single 





HALEY FISKE 


nies should support the W.S.S. 
he Loans to the simit; that the 
3 should get behind the Govern- 
and help make the War Risk Bu- 
Olicies stick. 

has been the most enthusiastic 
»porters of the welfare work of 
ompany, the nursing service and 
anitarium at Mt. McGregor. In 
ad he carries an amazing amount 
ormation about the life insurance 
488, which has helped him to de- 
juickly so many momentous ques- 
which have arisen in the course 
executive career. 

ar leaving college Haley Fiske 


— 


man in America and his knowledge of 
railroads, of real estate, of trust and 
banking conditions and bonded indebted- 
ness of the internal structure of 
America has few equals. He is a 
member of many boards. Mr. Ecker 
was born in Brooklyn and got a short 
training in the old General Stewart 
Woodford office, spoken of previously 
in this article. He came to the Metro- 
politan Life thirty-six years ago as an 
office boy, and first showed his strength 
as head of the real estate department 
of the Company. He had an uncanny 
knowledge of values. The financial and 
real estate end grew to such a size 





he Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 


IFE, ACCIDENT, and 


Low Guaranteed Rates 


HEALTH INSURANCE 








that Treasurer Ecker asked the Metro- 
politan to turn over the real estate end 
to Walter Stabler, Comptroller. Mr. 
Ecker’s chief recreation has been the 
Metropolitan. 

Henry W. George, who has been 
made treasurer, succeeding Mr. Ecker, 
has been with the Company thirty 
years; came as a clerk in the cashier’s 
division, and was made assistant treas- 
urer in 1913. He attracted attention at 
the Armstrong investigation by his sur- 
prising memory of financial figures. 

Mr. Ayres’ Career 

Frank B. Ayres, made second vice- 
president, is a Yale man, class of 1884. 
He, too, was with Arnaux, Kitch & 
Woodford, coming to the Metropolitan 
in 1892. For a time he did inside work; 
then outside work in connection with 
legal matters, and, eventually, was 
placed in charge of the claim division. 
For a time he was superintendent of 
agencies. ‘Then he took hold of the 
intermediate branch. Of more recent 
years he has been executive head of 
the ordinary department. 

Kavanagh Head of Group Department 

James EK. Kavanagh, who made his 
mark with the Metropolitan in Can- 
ada, was brought here and made fourth 
vice-president just a few years ago. 
He was head of the group insurance de- 
partment. When Secretary McAdoo 
made his announcement about War 
Savings Stamps, and later Frank Van- 
derlip asked Haley Fiske for the loan 
of Mr. Kavanagh, the Metropolitan Life 
loaned him to the Treasury Depart- 
ment where he made a remarkable 
record organizing the field work of the 
Loan. He has been with the Metro- 
politan for twenty-one years. 


E. S. ROWLAND DEAD 

cdmund S. Rowland, manager at St. 
Louis for The Prudential Insurance 
Company of America, died last Friday 
after a long illness. Mr. Rowland was 
a member of the firm of Rowland & 
Wilson, general managers of The Pru- 
dential for the State of Missouri. 


Robert L. Cox, third vice-president 
of the Metropolitan Life, and Mrs. Cox 
have announced the engagement of 
their daughter Marion to Harold S. 
Stoker, of Syracuse. Mr. Stoker is a 
graduate of the University of Penn- 
sylvania. He was an ensign in the 
United States Navy Air Service. Miss 
Cox was graduated from the Emma 
Willard School of Troy in 1917. 





William N. Scott, Phoenix Mutual; 
Sennett Phillips, Prudential; and 
Howard O. Woodard, John Hancock, 
have joined the Rochester association. 


CAPABLE MEN 
Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
| ALBERT E. AWDE, Supt. of Agencies. 




















NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 
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HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 














INTERNATIONAL LIFE or st. ovis 
SMASHED ALL RECORDS IN 1918 


Jt was the Special Combination and New T. O. Policies that did the work. 
f you are not selling them we are both losing money. 


Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO. 
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American Central Life 


INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 
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Haley Fiske Talks Of 
Company’s Early Days 


IMPRESSIONS OF MR. HEGEMAN 


Their Long Association; Personality of 
Joseph F. Knapp; How Fiske Joined 
Metropolitan Life 


Heze- 


Following the funeral of J. Rh. 
man, Haley Fiske made a memorial talk 
to Superintendents, which was full of 
human interest. He said: 

Somewhat over fifty years ago there 
was a young man, tall, lithe and very 
handsome, who had a_ bookkeeper’s 
pesition in the bank at the corner of 
Wall street and Broadway, called, I 
think, the Bank of The Republic. He 
wrote a very beautiful hand. His fig- 
ures were very clear, his accounting 
very accurate. There was a depositor 
in that bank named Stokes, President 
of the Manhattan Life Insurance Com- 
pany, and he was attracted very much 
by the way in which his pass-books 
were handed back to him, the manner 
in which explanations were made and 
the neatness and accuracy with which 
the accounts were kept. He asked this 
ycung man to come over to the Man- 
hattan Life and enter its service. The 
young man did. He was soon made 
secretary of the board of directors 
with work along that same line, owing 
to his beauty of penmanship, accuracy, 
clearness of head, and his thorough 
competency. In 1870, he applied for 
and obtained the position of secretary 


of the Metropolitan Life Insurance 
Company. 

“There was another young man of 
quite a different type, strong, virile, 


further along in years—a_ business 
man, engrossed in a‘fairs which took a 
great deal of his attention, and along 


which his ambition lay. He was a 
director of the Metropolitan Life—a 
Company engaged in the business of 
Ordinary life insurance, a small com- 
pany, an insignificant company. 

“This director had no idea what- 


ever of engaging in the life insurance 
business. He was the President, or 
the leading partner, of what was 
known as the Major & Knapp Litho- 
graphing Company. The President of 
the Company, Mr. Dow, was a sick 
man, and in some way the responsibili- 
ties fell upon this strong, vigorous, 
able business man. 

“His name was, aS many of you 
know, Joseph F. Knapp. Some of the 
older men knew him well. He had 
very great ability. He was a master 
of finance. Attracted as he was to this 
young secretary, they made a notable 
pair. In 1871, Mr. Knapp was called to 
the presidency of the Metropolitan 


Life. Dark days for these men. Had 
they known what was before them, 
plobably neither one of them would 


have undertaken the task. It was not 
long after that the crash in the finan- 
cial world came. Many insurance com- 
panies went under. 

“Toward the end of the seventies, 
it seemed to be necessary for the 
future existence of the Metropolitan 
Life to engage in a branch of the busi- 
ness which had then become prosper- 


ous in England, known as industrial 
life insurance business. The competi- 
tion in Tontine insurance, then the 


reigning fashion in ordinary life, was 


too strong for the Metropolitan. Its 
assets and its business were not suffi- 
cient. The demands which were made 
for commissions and the extravagant 
expenses which came with them, were 
ill-adapted to the young Company in 
hard times. So about 1879 it began 
the business of industrial life insur- 
ance after a study of the system in the 
Head Office of the Prudential Life of 
London by President Knapp. 

“Mr. Knapp was a man of resource. 
He had financial friends who trusted 
to his judgment. He could get money 
to put into enterprises. He did get 
money. He put in his own money: 
and then he put in more money; he 
borrowed money; he even mortgaged 
his home and he got his friends to 
trust him; and thus they tided over 
the four years from 1879 to 1883, which 
were the critical years of the Metro- 
politan Life. He had faith in himself. 
Watching the growing success of the 
Prudential of London, he had faith in 
the future of the business. 

“It is not my purpose at all to enter 
into the history of this Company; most 
of you know it in general terms. I am 
calling your attention to these early 
days to let you have a picture of two 
strong men, very different in type from 
each other, but complementing each 
other in talent. 

“One, Mr. Knapp, was the man I have 
just described. He dominated what- 
ever he undertook. He was stern, un- 
bending, resolute, courageous, persistent. 
But he had another quality—it was 
his attention and care of every item of 
work. These veterans will remember 
that Mr. Knapp’s signature was attached 
to every letter. It was his comments 
on the letters from superintendents, on 
the records of agents, which went back 
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HOME LIFE INSURANCE COMPANY of AMERICA 
INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms 


INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SOG Walnut St., Philadelphia, Pa. 
JOSEPH L. DURKIN, Secretary 





of policy contracts from age 3 months 


JOHN J. GALLAGHER, Treasurer 





to the districts, and they were often 
characterized by a grim wit. I have 
seen him with his long table littered 
with letters and he was giving attention 
to the very smallest details. He was 
not a speaker; he was not a writer; 
he was a thorough business man. 

“But the young man whom he had 
called to assist him as vice-president, 
the man whose loss we are mourning 
to-day, who occupied the next room to 
him, a small room, was one with great 
gifts, a great personality. He was ex- 
traordinarily persuasive, of real personal 
magnetism, of great physical power, of 
unwearied industry, of great enthusiasm, 
of ability to lead men, to impress him- 
self and his cause upon men. He was 
diplomatic; he had great charm as a 
writer. He it was who presented cases 
to commissioners of insurance who were 

(Continued on page 11) 
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The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
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Bankers Life 
Company 
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HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The 59 Annual 
Home Life Insurance 
shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundred Thou- 
sand was in dividends. The in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and are now over 
Thirty-Six Million Dollars 


The total insurance in force was 
increased during the year 8.6% and 
is now nearly One Hundred and 
Fifty-Nine Million Dollars. 
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A great many persons 
The Twenty engaged in the life in- 

Payment surance business, and out 

Life Policy of it, seem to think the 
twenty payment life pol- 
icy contract is the “best policy.” 

The fact is, there is no universally 
“best policy” for mankind in general, 
but there is a “best policy” for the in- 
dividual man or woman. Perhaps there 
ought to be some “best” plan of life 
insurance; some plan or brand best 
adapted to serve the needs of all in- 
surers, but in the make-up of our cit- 
izenry where aims, ambitions, aspira- 
tions, business requirements, individ- 
ual finances, social conditions, life in 
the home, etc., are so varied it is ob- 
viously impossible to frame a policy 
contract of life insurance that will per- 
fectly fit the needs of everybody. Un- 
der the legal reserve system one form 
of policy is the mathematical equiva- 
lent of another from the actuarial 
standpoint, hence there is no such 
thing as one policy being actuarially 
better than another, because they are 
mathematically equivalent, just as six- 
twelfths equal one-half or nine-twelfths 
equal three-fourths; but, one form of 
policy contract may be a great deal 
better than any other from the pros- 
pect’s viewpoint. There is one policy 
that is better than all others in pro- 
portion as it fits the age, requirements 
and circumstances of the insured; in 
brief, the form of life insurance that 
will best accomplish his necessities 
and those of his dependent family, is 
the “best policy.” 

The thoughtless, indiscriminate and 
promiscuous placing of those forms of 
policies in the past, that have best 
pleased the agent and yielded the most 
commissions, regardless of any con- 
sideration of the service it was his 
duty to render, accounts in large 
measure for there being, doubtless, al- 
most as many misfit policies of life 
insurance in existence to-day as there 
are misfit shoes and ill-fitting suits of 
clothes. Whenever the agent can 
learn to put his conscience above his 
commissions some of the abuses of 
this splendid business will be reme- 
died: “He profits most who serves 
best.” 

The twenty payment life policy 
comes more nearly filling the bill and 
fully meeting the requirements of the 
average man than any other form. It 
embraces a plan so simple, so safe, so 
inexpensive, with so many adaptations, 
presenting so many options and cov- 
ering all possible contingencies, that 
it is not strange that more men ac- 
cept and insure under it than under 
any other; and almost with one -ac- 
cord, we proclaim it, therefore, the 
“best policy.” Its popularity surpasses 
that of any kind of contract and this 
itself evidences how fully it accom- 
plishes the requirements of insurers. 
It is something which surely protects 
the family in case of death, and is of 
benefit to the insured in case of sur- 
vival, at the time of old age, or at any 
other time. : 
_ Under the twenty payment life the 
insurance goes forward for the whole 
period of a man’s life, but the premi- 
um payments do not run on indefh- 
nitely. Payments to the Company are 
limited as to years—twenty; but the 
insurance 1s good at death, tomorrow 
or thereafter. Insuring at ages 30, 35, 
or 40, men get through paying premi- 
ums long before such payments be- 
come burdensome. They are paying 
(or saving) during their years of pro- 
ductiveness and activity, with no 
chance for the strain of payments to 
affect them after they have ceased to 
be producers. In fact, it will be seen 

the modern twenty payment life con- 
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tract represents 3 or 4 policies in one. 

The twenty payment life policy fits 
alike the poor and the wealthy. It 
gives the former the largest amount 
of desirable insurance for his money; 
it makes a splendid investment for 
the latter for the benefit of his estate. 
Neither exposes himself to any loss. 
It is within the power of the rich man 
to pay if he wants to and there is no 
loss imposed upon the poor man who 
fails or cannot pay. The contract 1s 
replete with these guarantees. The 
cash value, any year, stands for the 
full premium payments made, dimin 
ished only by the net cost of the in- 
surance protection up to the time of 
withdrawal. 

The twenty payment life contract 
does not allow a forfeit through for- 
getfulness or impecuniosity. The 
guaranteed value is there all the time. 
The automatic extended insurance, for 
instance, provides thousands and thou- 
sands of dollars for the protection of 
families, where, in other quarters and 
with many good companies, but a few 
hundred at most would reach the 
beneficiary. 

Men need life insurance protection 
most when they are least able to pay 
for it. Men meet with reverses, a busi- 
ness goes to pieces, some one defaults 
or absconds, failing debtors pull others 
down, or protracted illness, poor 
crops, low prices, loss of employ nent 
—one or a thousand things sometimes 
prevent payment of premiums. In 
such circumstances, life polices have 
saved countless thousands of estates. 

While the contract, in the first 
place, is to pay its face value upon the 
death of the insured, thus holding to 
the paramount idea of protection for 
the family, it is, secondly, so written 
as to permit the holder to take care of 
his own old age by cashing the policy 
for its value, thus substantially mak- 
ing an endowment of it. Of course, 
the amount of the endowment may 
not, at the time of withdrawal, be as 
large as the face value of the policy, 
yet it is an endowment just the same 
for whatever it amounts to, and may 
become equal to its face value—$1,000, 
$5,000, $10,000 or $50,000, if premium 
payments be continued beyond the 
original twenty; the amount of the 
cash endowment always represents a 
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If you want to find out the inesti- 
mable value to them in their work 
of the Shanbacher Research Charts 
covering the Federal and State in- 


you to sell men of means who here- 
tofore were not even approachable 
on the subject of life insurance. 

Mr. Shanbacher has completed the revision 


of his charts as effected by the new revenue 
act and they are now ready for distribution. 


For further information address 
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NEW YORK CITY 
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substantial sum and may as readily be 
converted into cash as a United States 
Government Bond and all the time 
has been as regularly earning interest. 

This interesting description of the 
twenty payment life was written by 
J. S. Wood for “The Weekly Bulletin” 
of the Missouri State Life. 

x *k x 


Not Like Life insurance is different 
Anything from anything else in the 
Else In world in one respect. 


The World Other things you can get 

when you want them. 

Life insurance must be got when you 
don’t want it, or not at all. 

You can buy your rubbers when it 





surance. 


ment policy, the basic form of all 








“The Oldest Company in America” 


Issued ws first Policy in 1843 


| Three leadership achievements of the Mutual Life:—The American 
Experience Table of Mortality, the corner-stone of modern life in- 


The “contribution plan” of surplus distribution, used al- | 
most universally by American companies. 


“Mutual Life’—known in every household. 
and service, notable financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


| 34 Nassau Street, New York 
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begins to rain. You can buy your 
overcoat when it begins to get cold in 
the fall. You can step into a restau- 
rant when you are hungry, but you 
can’t get life insurance when you are 
sick. 

Nine times out of ten, you do not 
buy a thing until in some way or other 
you feel that you need it. You can’t 
rely on any help of that kind when it 
is a question of getting life insurance 
for your family. Get it now when the 
“buying is good”’—today.—Excelsior 


Life. 
* * 
Selecting prospects is an 
How To art that can be acquired by 
Select all salesmen, says the Pa- 


Prospects cific Mutual. Some sales- 

men pick prospects as they 
would geese. They pick the soft, 
downy feathers and leave the poor 
bird to the winds of adersity. Others 
pick the prospect to pieces as they 
would the fat, juicy bird after it is 
baked and browned and brought to the 
table. They pick the meat from the 
bones and leave only the unjointed 
skeleton. Others pick the prospect 
full of holes as the woodpecker does 
the decayed trees. This is a common 
method and its evidences are too fre- 
quently seen. The wise salesman se- 
lects his prospects with care and han- 
dles them with greatest caution. He 
does not select prospects merely be- 
cause they have money, but he realizes 
that money is necessary to the pay- 
ment of the premiums. He always 
gives more than he gets. He keeps 
his prospect good natured and well 
satisfied. He never crosses the pros- 
pect and agrees with him on all essen- 
tials. He leaves no loopholes, nor 
does he invite competition. He 
avoids it, ignores it, and hence has 
little of it. 

* * * 


Edward Deininger, special agent rep- 
resenting Essick & Barr, has opened 
an office in Reading, Pa. 
Goodwin is his assistant. 


Edwin A. 
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Haley Fiske’s Tribute to J. R. Hegeman 


(Continued from page 9) 


critical. He put a bold front to the 
commissioner of insurance who wanted 
to wind up the company. He had tact. 
In one room a stolid, persevering, stub- 
born iron man—Knapp—and in the 
other room a gentle, persuasive, diplo- 
matic young fellow, able to express him- 
self and to put into language the ideas 
of his elder. A great pair—a great pair! 

“That was the foundation of the Met- 
ropolitan Life Insurance Company; that 
was its upbuilding. 

“Mr. Knapp lived until 1891. By that 
time, all financial difficulties had been 
solved; the profits of the business had 
been large; the surplus had been cap- 
italized; the holdings of the stock of 
the Metropolitan Life had been multi- 
plied. The assets were good. There 
was nothing in the world ahead of the 
Metropolitan Life to stop its progress. 
There was stability. Mr. Knapp was 
a man of financial wisdom, as I have 
told you. The people whom he had 
persuaded into investment in the stock 
were satisfied—and more than satisfied. 
The company had an easy position. It 
was beginning to attract attention; and 
it was in that year that Mr. Knapp— 
his work done—passed away, and this 
young man, this young vice-president 
whom he had selected, took his place 
as the head of the company. 

“There was something about Mr. Hege- 
man that seemed to typify a great insti- 
tution. He was tall and he was majes- 
tic: and the company has struck you 
always as a strong, majestic, outstand- 
ing corporation. He had an uncommon- 
ly beautiful face; it expressed benevol- 
ence: and, when you thought of the 
Metropolitan, you were thinking of 
something gracious and bountiful. You 
have been taught, you have learned, the 
idea of this great corporation as a lov- 
ing mother to you and of a beneficent 
institution in the business and the life 
of the American people. And so it would 
be entirely natural when you were visu- 
alizing this corporation to have before 
your face and before your eyes that 
benevolent, gracious, beautiful face 
which struck every beholder. And you 
thought of your company as one which 
was holding out its hand to the Ameri- 
can people. You thought of it as one 
ready to serve; and so, how natural 
when you were visualizing this institu- 
tion that you should have before your 
mind that figure whose most expressive 
note perhaps was the holding forth of 
the hand. It is the attitude and the 
pose by which you best remember him 
He had some unconscious feeling of that 
himself, for you will remember that 
when he designed a letter whicti should 
express ideas without words, it was he 
who drew the clasped hands; so that 
he had nothing to say sometimes but 
‘My dear So-and-so’ and ‘Yours afiection- 
ately,’ but between the two lines were 
these two clasped hands. That was his 
attitude of mind when he met people. 

“T have brought before you this early 
history of these two men, one, the finan- 
cier, the solid man of business, carrying 
the company through in its critical 
period and leaving it on a firm founda- 
tion in the hands of the other; and you 
had drawn for you a picture of the 
other man this morning. But you 
needed no picture! It is a panorama 
which has been rounded out before your 
very eyes. 

“But I feel I cannot let you go without 
a word or two of personal note. I sup- 
pose you would expect it of me, and 
yet it is more or less difficu't to say 
anything about it. Human friendships 
are not things to be exploited. Human 
relationships are not things to talk 
about; but I suppose you would be dis- 
appointed if I did not put in something 


of the personal note about our dead 
leader. 

couny ‘ 

Well, my acquaintance goes back 
forty-six years next month. I was a 


young man fresh from. college, and in a 
law office; and it was quite natural that 
1 should see but little of him for the 


first two or three years, although our 
office was in the same building with his. 
I did see him more or less. As years 
went on, of course I grew into the law 
business of the old firm and one of its 
principal clients was the Metropolitan 
Life. It fell to my lot to manage a 
good deal of the business outside of its 
real estate business, and that brought 
me into more or less close contact with 
Mr. Knapp and with Mr. Hegeman. 
Then I saw their work and their rela- 
tionships. It so happened there was one 
litigation which lasted ten years, which 
looked like a question of life or death 
for the company, and that associated 
me a great deal with both of these men. 
And I remember very well one Christ- 
mas eve, I suppose it was two years 
before Mr. Knapp’s death, when we were 
passing out of the building after a long 
consultation—I remember so well the 
stair of the dark hallway of No. 32 Park 
Place—that when I came to wish these 
two men ‘Good night’ and ‘A Happy 
Christmas,’ standing between the two, 
Mr. Knapp urged my connection with 
the company. They felt the burden, 
especially perhaps Mr. Knapp, of the 
increasing business and responsibilities. 
Of course the offer was a great compli- 
ment but it was not then to be. There 
were objections by the firm; and so I 
never did join the ranks of the Metro- 
politan save as its counsel, until Mr. 
Knapp’s death. He died abroad in the 
autumn of 1891, fairly worn out by 
overwork. Mr. Hegeman was chosen for 
the presidency of the company. Then 
a very remarkable thing happened—Mr. 
Hegeman told me he would not take the 
presidency unless I took the vice-presi- 
dency. You can imagine from ihat the 
sort of intimacy which had grown up 
between him and me, and our knowl 
edge of each other. 

“It was a call not to be declined. It 
was a very great surprise to everybody, 
and an astounding surprise to me; a 
rather overwhelming surprise to my 
firm, my partners; a surprise mingled 
perhaps with dread and certainly with 
curiosity to the superintendents, who 
had never so much as heard of me. I 
can remember their puzzlement 
some of them now sitting here before 
me—over even my name. 

“Mr. Hegeman and I have worked to- 
gether ever since with mutual confi- 
dence. Having placed me where he did 

an astonishing thing in itself—-he did 
another very astonishing thing: he at 
once coordinated full authority. Never 
was a man so generous; never did a man 
show such self-abnegation; never did a 
man at the head of a company push 
forward with more absolute unselfish- 
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ness and perfect freedom of action, a 
subordinate. 


“Now, gentlemen, you can see that 
that relationship is not a thing to be 
very much talked about. You can see 
that colors one’s whole life. You can 
see there has been a partnership here 


for twenty-seven years and more You 
can see there has been mutual confi- 
dence You can see there has been 


absolute trustfulness; and a few of you 
who know me must realize that the dear 
old man had much to bear with many 
times. And perhaps, not the least of 
his qualities which you want to celebrate 
to-day is that of Patience. 


“Now, he has gone. It was at the 
January Convention when I think I said 
something to you about our pride in the 
fact that for forty years there had never 
heen a resignation; and if I am informed 
correctly, my dear brother, Mr. Gaston, 
in following me on that occasion, boasted 
in a mild way that there had been but 
one death in forty years. And if I am 
told aright, he pointed out that that 
was not a condition which could persist. 
How little he thought, however, it seems 
to me, that the Angel of Death would 
promptly meet the challenge. A few 
weeks ago, we laid to rest one who had 
heen with the company forty-nine years, 
one who had endeared himself to field 
und home office alike; one who knew 
the old difficulties of the ordinary de- 
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partment; one who welcomed the in- 
coming of the new department, which 
curtailed his early activities; one who 
entered with zest when his own depart- 
ment was again revived; who passed 
away after a useful life of service to 
his fellowmen; and who left with us all 
a memory most fragrant. It has always 
been a great comfort and solace to me 
that he and I—you know I am talking 
about Mr. Cahen—had known each other 
since the early days of 1873, forty-six 
years, and had been much together. It 
was in his department that this serious 
litigation I spoke of was pending. Upon 
him fell a great deal of the burden of 
saving the company from insolvency. 
And throughout that whole forty-six 
years there had never been a cross word, 
never a word of disagreement between 
us. It was unsullied friendship and 
love. Ah! gentlemen, there are great 
compensations for living. * * * 

“A short distance away there lived a 
man who had been in the service of the 
company even longer than Mr. Hege- 
man. I knew he was in ill-health, and it 
seemed to me it would be better to 
break the news to him gently, rather 
than to let him hear of it in some other 


way. And so 1 stopped at his house 
and met his son and his wife, ard they 
told me that the day before he had 
been suddenly stricken. It must have 


been sudden, for Mr. Craig, who reached 
the age of seventy-one on Wednesday or 
Thursday of this past week, had re- 
ceived a letter from his dear old friend, 
J. J. Thompson, whom the older mem- 
bers of the company will recollect as 
the cashier of the company, written in 
the same round Spencerian hand whidh 
so many of you will remember, a letter 
of congratulations. His wife said the 
doctor could promise only forty-eight 
hours more of life; to-day he passed 
away, just as the body of his dead chief 
was being placed in the tomb. 

“And so we are met here to-day to 
mourn the death of three of our num- 
ber. The circle, unbroken in January, 
has to-day wide gaps in it; but chief 
of course comes the one whom we all 
revered as president—as ‘Governor’ to 
his fellow officers; the object of almost 
idolatry to the older men who had 
fought with him in the early days; the 
object of deep respect from all the 
younger men: a mysterious figure doubt- 
less to the youngest of the superinten- 
dents, who knew him only as he ap- 
peared at the January conventions— 
majestic, gracious, beautiful—the great 
power; the graceful and beautiful speech 
which seemed to flow naturally from 
him; showing in his face, in his man- 
ner, in his expressions that benevolent 
love which he had for you. Beautifully 
it was said this morning that Metro- 
politan men looked upon him as father.” 
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AUTOMOBILE AND AIRCRAFT NUM- 
BER OF THE EASTERN 
UNDERWRITER 

Larger, more interesting and valu- 
able than ever before, the third annual 
automobile edition of The Eastern 
Underwriter is presented as part of 
this issue. In view of the possibilities 
looming ahead for aeroplane insurance, 
coupled with the fact that several 
companies are already writing fire in- 
surance on aeroplanes, while the Trav- 
elers and some other companies are 
preparing to issue life and azcident 
insurance on aviators, together with 
property damage, compensation and 
other coverage needed by aeroplane 
owners and aeroplane manufacturers, 
the scope of the number has been en- 
larged and the name changed to “Auto- 
mobiie and Aircraft Edition.” The 
situation to date regarding aeroplane 
insurance and the development of the 
aeroplane itself in commercial lines, 
together with descriptions of hazards, 
are effectively described for the read- 
ers of this publication. 

The automobile factories, after con- 
secrating themselves to war work for 
the government, have been released 
now, so that they can catch up with the 
internal demand for cars. Interesting 
figures are given which will show the 
tremendous extent of the automobile 
business, with the growth of which the 
insurance companies are keeping pace. 
The premiums of the Conference com- 
panies alone foot about $30,000,000. It 
is not the aim of the Automobile and 
Aircraft Edition, however, to present 
extensive tabulations of figures, includ- 
ing rate sheets, all of which can be ob- 
tained in charts or from companies for 
the asking, but rather to illustrate by 
articles from the pen of leading per- 
sons in the business what the under- 
writers and others in automobile insur- 
ance are discussing; what they have 
on their minds. An attempt has been 
made to avoid hackneyed questions 
and dissertations of a theoretical na- 
ture. The idea, too, has been to favor 
constructive articles which will be 
helpful in the development of the busi- 
ness. In brief, the text matter deals 
with live subjects, of importance not 
only to the underwriter and home office 
executive but to the agent in the field. 





FAIR PLAY IN NEWSPAPERS 


That the editor of the average daily 
paper will treat insurance questions 





fairly if given correct information on 
the subject is again demonstrated by 
editorials which have appeared in the 
past few days, one on fire insurance 
from Elizabeth, N. J., and one on com- 
pensation insurance from St. Louis. 
Neither newspaper can see why the 
state or the government can give better 
service than the stock companies. The 
New Jersey editorial will be found else- 
where in the paper. The St. Louis edi- 
torial, from “The Globe-Democrat,” and 
headed “An Unfortunate Muddic,” reads 


as follows: 


‘ Dispatches from Jefferson City indi- 
cate that there is only a remote possi- 
bility of enactment of a workman’s 
compensation law, because of the rules 
for winding up legislative work. There 
is much violent criticism of the action 
of the Senate committee in eliminating 
the state-managed insurance feature of 
the plan, but the real fault of the com- 
mittee was in not taking the action 
early enough to permit agreement. 
Missouri should have a workmer’s com- 
pensation system. It is one of tue few 
states without one. Each political 
party has frequently pledged itself to 
the adoption of one. There was, con- 
sequently, nothing partisan in the mat- 
ter. But at the outset two bills were 
introduced, one backed by labor and 
the other by employers. “The Globe- 
Democrat” early expressed regret at 
such an alignment and urged that a 
sensible measure, in general accord with 
those in force in the states surrounding 
Missouri, whose products come into 
competition with ours, be agreed upon. 
It would be folly to try too experimental 
a system, and it would be wrong not to 
go as far as surrounding states in car- 
ing for victims of the hazards of indus- 
try. 

But one faction insisted on _ state- 
managed insurance or none. In doing 
this it ignored the attitude of surround- 
ing states and the opinion of most care- 
ful students of compensation systems 
in this country and other lands. It is 
a significant fact that the day the Senate 
committee made its report, the National 
Convention of State Insurance Commis- 
sioners, in session at St. Louis, adopted 
a resolution unanimously condemning 
the scheme of state-managed insurance. 
These officials from many states feel 
that it is a mistake even to provide a 
competitive system, where the _ state- 
managed insurance company would work 
side by side with liability companies. 
They contend that insurance is a scien- 
tific business, with its rates an1 regula- 
tions based on long experience, and that 
state-managed insurance is amateurish, 
unfair in its rates, prone to set popular- 
ity above rights and subject to political 
influence. Judging from governmental 
operations in almost every other line, in 
America and elsewhere, these conclu- 
sions are weighty. 


The greater responsibility for failure 
of enactment of a compensation measure 
will fall on the last ditch advocates of 
a character of insurance which is in 
force in only a few states and has not 
been thoroughly tested in any. Why not 
accept the conservative plan and work 
for such amendments as experience may 
show to be desirable? 


INSURANCE MINSTRELS 

The minstrel show of the Continental, 
Fidelity-Phenix and American Eagle 
employes is the most lively and enter- 
taining affair of the kind held annu- 
ally in New York. This year it is to 
take place at Palm Garden, Fifty- 
eighth street and Lexington avenue. 
Girl employes as well as boys and men 
take part in the show. 


CORROON DUE MAY 2 
R. A. Corroon, who has been abroad 
for some weeks, will return on May 2. 
He has been in England. 








JOHN T. STONE 


John T. Stone, president of the Mary- 
land Casualty Company, appeared in a 
new role last Friday when he delivered 
an address before the leading Methodist 
clergymen and laymen from several 
states at the Bible House, Baltimore, 
in which he declared that the world’s 
call for help as a result of the war’s 
destruction will be answered by Metho- 
dism within the very near future with 
subscriptions to a fund of $105,000,000, 
to be used for worthy relief projects 
here and abroad. Mr. Stone was one 
of the principal speakers at a special 
joint meeting of Methodist leaders in 
Central Pennsylvania, Delaware, Mary- 
land, District of Columbia, West Vir- 
ginia and Virginia, called in Baltimore 
by Bishop Wm. F. McDowell to com- 
plete the financial phase of the mission- 
ary centenary campaign of the church. 
Mr. Stone, who is chairman of the na- 
tional campaign committee of the joint 
centenary campaign, laid great stress 
on the point that in the movement ex- 
tended by the church the greatest ob- 
jective was not that of gathering money 
alone. He referred to the heroic sac- 
rifices of the Americans during the war 
and to the part the man in the ranks 
played in acquiring victory, and stated 
that Christianity, in order to preserve 
the fruits of victory, must go out and 
beyond the limits of the church to aid 
mankind. Bishop McDowell warmly en- 
dorsed the sentiments expressed by 
Mr. Stone, and added the $100,000,000 
campaign of Methodism would meet 
with great success. 

* * * 

A. W. Swarzwald, of the John M. 
Riehle Agency, New York, is devoting 
all of his time to the conserving of sol- 
diers’ and sailors’ life insurance. Not 
having been discharged from military 
service he has been assigned to special 
duties in connection with the Govern- 
ment’s insurance branch, and has visit- 
ed many army camps in the Eastern 
Department. During his travels he has 
addressed thousands of officers and 
men urging the maintenance of Gov- 
ernment policies. 

* * 

John K. Shaw has been elected a di- 
rector in the Maryland Life. He is a 
mining operator and cont dealer. 

* + 


Captain Edwin Warfield, Jr., of the 
110th Field Artillery, is back at his 
desk with the Fidelity & Deposit. He 
saw service in Alsace. 

~ * + 

Ralph G. Potter, who retires from the 
Underwriters’ Association of New York 
State, is afflicted with throat trouble. 


THE HUMAN SIDE OF INSURANCE 














George A. Gaston, of Gaston, Wil- 
liams & Wigmore, Inc., who is inter- 
ested in marine insurance from both 
sides of the fence—the insurer and the 
insured—is one of the most hopeful 
workers in the international expansion 
of American business. in a recent ar- 
ticle, published in the “Banker’s Mag- 
azine,” he has the following pert com- 
ments to make: “We in this country, 
have derived consideranie pleasure in 
the belief that we were, henceforth, to 
be masters of both world banking and 
world shipping. This has been mere 
idle theorizing. Actual conditions, as 
thev have existed for centuries, cannot 
be altogether revolutionized, even by a 
four-year war. Great though our nat- 
ural advantages are, we cannot sup- 
plant England’s supremacy in either 
overseas’ shipping or _ internation:l 
banking. This fact, however, should 
occasion us neither regret nor alarm. 
There is enough prosperity and con 
tentment in view to aprease our most 
zestful appetite for national affluence.” 

aa * * 

Charles G. Storms, who has been the 
agent of the Home at Dobbs Ferry for 
fifty-seven years, will be eighty-two 
years of age this coming June. The old- 
est living agent for the ‘Home is W. H. 
Miller, of Racine, Wis. Mr. Storms 
went with the company in 1862 and in 
1887 received a silver medal for twenty- 
five years’ service, later getting a gold 
medal for fifty years. For the past 
fifty years he has been treasurer of the 
Greenburgh Savings Bank at Dobbs 
Ferry. Mr. & Mrs. Storms celebrated 
their golden wedding anniversary in 
1912. One of their sons, Edward T. 
Storms, is at present an examiner at 
the main office of the Home and has 
been there for twenty years. 

of * a 


John J. Donahue, state senator from 
Manchester and representative of the 
Union Central Life in that city, has 
been appointed by Governor John H. 
Bartlett as insurance commissioner for 
the state of New Hampshire, with 
Harold Cheney as deputy commission- 
er. Mr. Donahue succeeds the late Col. 
Rufus N. Elwell. He has been chair- 
man of the Republican city committee 
of Manchester and was Governor Bart- 
lett’s spokesman on the floor of the sen- 
ate in the last legislature. Mr. Cheney 
has been in charge of administering the 
Blue Sky law. 

* * & 

Frederick Richardson, United States 
manager of the General Accident be- 
fore leaving for Scotland, dictated the 
following message which has been 
published in the Company’s Home Office 
paper: “I am dictating this message 
just prior to leaving for Great Britain 
for a brief visit, so that by the time 
it appears I shall be on my way there 
I shall convey greetings on behalf of 
the United States Branch to our as 
sociates on the other side and tell 
them how glad we all are that the war 
is over, and that America and England 
were brothers in arms and share in the 
victory over the enemy. I shall also 
tell them that America is in favor of 
a Society of Nations, and although 
there may be some differences of opin- 
ion as to the clauses of the covenant, 
we are all-united in the idea that mak- 
ing wars must be made a dangerous 
and precarious business like horse 
stealing, and the sooner it is treated 
as the greatest of all crimes the bet- 
ter. It will be my privilege also to 
refer to the splendid progress which 
is being made by the United States 
Branch, and to mention particularly 
the loyal service which is being ren- 
dered by our agents and by our staff. 
You have been justified by your works, 
and in wishing you adieu, I hope you 
will all continue in good health and 
prosperity.” 
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Elizabeth “Journal” 
Praises Jersey Rates 


THINKS PUBLIC WELL TREATED 


Takes Up Column for Editorial Ex- 
pressing Satisfaction With Present 
Rating Conditions 


The “Elizabeth Daily Journal,” Eliza- 
beth, N. J., printed a column editorial 
this week in which it said that there is 
no other state in the Union which has 
a law that is operating so satisfactorily 
in fire insurance rate-making as New 
Jersey, both from the standpoint of 
underwriters and policyholders. 

The “Journal” takes the position that 
“it is of greater consequence to the 
property owner that he be charged a 
premium rate that is a little higher 
than is equitable,” rather than a rate 
which will not maintain financial sta- 
bility of the companies. 

“It is very difficult to fix fire insur- 
ance rates which are absolutely equita- 
ble,” says the “Journal,” “for the reas- 
on that fire losses vary so greatly from 
time to time. 

“Take, for instance, the experience 
of the insurance companies in New Jer- 


sey. If the companies had depended 
solely upon the income they earned 
from the risks assumed within this 


Commonwealth they would have been 
reduced to financial straits by the fire 
losses of recent years, beginning with 
the Black Tom disaster. The rates in 
New Jersey, if actually measured by 
its fire loss in recent years, would have 
been higher by considerable than at 
present.” 

In discussing the Jersey rate-making 
system the “Journal” says: 

“The rates are practically decided by 
the state; yet are fixed by a Bureau of 
experts employing more scientific rate- 
making machinery than any state has 
ever yet been able to set up in state 
rate-making undertakings.” 


OVERLOADED FLOORS 


Cause Almost Complete Collapse of 
Building Containing Various 
Occupancies 


have 
the 


22-24 


A number of insurance men 
taken a look at the building of 
Citizens Warehouse Co., Inc., at 
Hubert street, this city, which burned 
on March 31. This building was for- 
merly a tenement house six stories tall 
Without any warning one end of the 
building collapsed to the first floor 
level. This was due to overloading. 
The fire itself would have caused only 
a small loss had it not been for the 
collapse. 


Careless About Using 
Names of Companies 


CALM APPROPRIATION IN TEXAS 


Austin, Commonwealth and Interna- 
tional of That State Merged Into 
Republic Insurance Co. 


George W. Jalonick, president of the 
Austin Fire, has written the fcellowing 
letter to agents: 

“To our agents: The consolidation 
of the Austin, Commonwealth and In- 
ternational Fire Insurance Companies 
was completed to-day, and this letter is 
written to request you to continue writ- 
ing policies for this company, whose 
liability is automatically taken over by 
the Republic Insurance Company of 
Texas with a cash capital of $1,600,000. 
Forms and policies for the Republic will 
be sent you shortly. In the meanwhile, 
as hereinbefore indicated, please con- 
tinue to issue the policies of this com- 
pany as you have in the past.” 

Mr. Jalonick and his associates know 
good names when they see them. The 
Commonwealth he mentions has noth- 
ing to do with the Commonwealth of 
New York; the International has no 
connection with the Sumner Ballard 
company, while the Republic of Texas 
of course should not bé confused with 
the Republic of Pennsylvania. 


GREEN RIVER SUES 


Action Against Companies Which Have 
Not Agreed Upon Value of Big 
Whiskey Loss in Kentucky 


The Green River Distilling Co., of 
Owensboro, Ky., has instituted suit 
against the companies for the loss sus- 
tained by them on August 24, 1918. 'This 
loss, which was on whisky in ware- 
houses, was partially settled by the 
companies and the suit is for the re- 
mainder. In settling this loss difficulty 
was caused in determining the value 
of the whisky destroyed. 

The fire, which was very spectacular, 
caused a loss of upwards of $2,000,000, 
and involved many companies. 


SIDNEY SHATWELL A SPECIAL 

Sidney Shatwell, formerly with the 
North British & Mercantile, has been 
appointed special agent for the Seneca 
and New York National insurance com- 
panies. Mr. Shatwell, who was for- 
merly examiner for West Virginia, will 
have charge of New York State and 
suburban territory. 




















THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLICYHOLDERS i] 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 
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HEAD OFFICE FOR THE UNITED STATES 
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BINDERS EFFECTED ON NEW JERSEY RISKS 


Irvin T. Bernhard 


68 William St., 19 Elm Ave., 
New York, N. Y. Hackensack, N. J. 


Scottish Union & Nat. Ins. Co. Ohio Farmers Ins. Co, 
Niagarur Detroit Und. Yorkshire Fire Ins. Co, 


Eagle & Br. Dom. Ins. Co. 
Glens Falls Ins. Co. 
American Eagle Ins. Co. 
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UNITED STATES FIRE BRANCH 


J. A. KELSEY, General Agent 


80 MAIDEN LANE, 
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LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 
Northern Asse. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Inc. of N. Y. 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 
Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia. Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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BROKERS ACTIVITIES 





BECOME INDEPENDENT BROKERS 


J. McMillan Hamilton and Edward W. 
Wade Form Partnership at 1 Liberty 
Street, New York City 


J. McMillan Hamilton and Edward 
W. Wade have resigned from Cornwall 
& Stevens, and have gone into partner- 
ship as independent brokers at No. 1 
Liberty street. The firm name will be 
Hamilton & Wade, Mr. Hamilton being 
the president, and Mr. Wade secretary 
and treasurer. © 

Mr. Hamilton, who was born at 
Rochester, N. Y., started in the broker- 
age business eighteen years ago with 
Cornwall & Stevens, of which he was 
vice-president. Mr. Wade is a Brook- 
lynite, and commenced in an agency at 
Jamaica, L. J., later going with Cornwall 
& Stevens also. The new firm intends 
to write all kinds of business. During 
the past five years Mr. Hamilton has 
done considerable advisory work for 
concerns in Asia and South America 
and expects to do a good deal of busi- 
ness in both those countries. 

al * * 
Lohr & Jagle 35 Years Old 

Lohr & Jagle, of 21 Park Row, is a 
brokerage firm that has been in busi- 
ness here for thirty-five years. Wil 
liam Lohr founded the business, at the 
start writing only life insurance. Then 
accident and health was added, and in 
more recent years the office has been 
doing a general insurance’ business 
Charles A. Jagle, of the firm, joined 
the office as a boy twenty years ago 
and six years ago was taken into 
partnership. 

+ o - 
Arata Opens Agency 

E. A. J. Arata, who has resigned from 
the U. S. Brokers’ Agency, Inc., has 
opened offices at 56-58 Pine street, New 
York, and in Weehawken, N. J. He rep- 
resents ten companies for New Jersey 
suburban risks. Mr. Arata has had 
fifteen years’ insurance experience. 

+ + + 
Kimball, Geery & Guthrie, Inc. 

Warren M. Kimball & Co. and Geery 
& Coutant, have combined their broker- 
age firms under the name of Kimball, 
Geery & Guthrie, Inc., 123 William 
street. F. C. Guthrie of the firm is a 
member of..Edwards, George & Co., 
Pittsburgh. 

* + + 
Fred Webster Makes Change 

Fred Webster, for thirteen years with 
Crum & Forster, as engineer, is now 
connected with the office of Blake & 
Rice. 

* + * 
Hard to Place Floaters 

Complaints from brokers’ offices are 
that some.of the companies are clamp- 
ing down pretty hard on floaters. 

ok + * 
Blake & Rice to Move 

Blake & Rice will move to 99 John 
street, on April 29, after having been 
at 105 William street for twelve years. 
Blake & Rice were formed in 1901, 
specializing in fire insurance risks in the 
theatrical district. Charles S. Rice pur- 
chased the interest of Arthur M. Blake 
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Total Losses Paid in United 
Stutes from 1874 to 1918 

SHCTOBEVES. cctvicvncscesesecnosd $45,098, 883.86 











W. B. MEIKLE, President 


in 1909, and has continued alone ever 
since. He is moving to larger and 
more commodious quarters. This firm 
has recently placed the insurance on 
The Selwyn Theatre, Forty-third; and 
Selwyn office building on Forty-second 
street. 
* a aK 
Frank K. Poe Resigns 
Frank K. Poe has resigned as man- 
ager of the fire insurance department 
of Kahn & Brownstein, Baltimore local 
agents. 
a oa * 
Takes Son Into Partnership 
Edward S. Ferry, of 56 Pine street, 
New York, has admitted his son, Louis 
K. Ferry to partnership in his general 
brokerage business. The firm name 
will be Edward S. Ferry & Son. 
x * * 
John Brady Now a Broker 
John Brady, who was with the Phoe- 
nix Assurance for 35 years, has started 
business as a broker at 87 Nassau 
street, New York. Mr. Brady was chief 
clerk of the re-insurance department of 
the Phoenix. 
a * * 
H. Homer Dalbey Resigns 
H. Homer Dalbey, manager of the 
claim department of J. N. S. Brewster 
& Co., Inc., at 25 Pine Street, has re- 
signed to take up insurance legal work 
at 27 William Street. J. J. O’Hara, for- 
merly with the Aetna, has taken Mr. 
Dalbey’s place 
* * aa 
$200,000 More On 55 John 
Because of the increase in the value 
of the structure $200,000 more insur- 
ance has been placed on No. 55 John 
Street, the Hilliard Building, which has 
almost an exclusive insurance occu- 
pancy. 
* + * 
Place Wooden Ship Insurance 
Longacre & Ewing, Philadelphia, 
have placed through the London office 
of C. F. Burden & Co., marine brokers 
of this city, a large amount of insur 
ance on the wooden steamers bought 
by the Nacirema Steamship Co. from 
the United States Shipping Board. 


Daniel McDicken, of Brooklyn, has 
incorporated his insurance and _ real 
estate business. 


Hail Insurance and 
U. S. Government 
(Continued from page 1) 
for insurance under blanket policy as 
related by May 10th, are to be covered 
and considered as covered under the 
blanket policy. 

“We are ready to entertain concrete 
propositions from those in authority 
who represent reliable, responsible com- 
panies in accordance with the above.” 


Bee TAL FIRE’ OF IN. H, 
} JTTON, ‘Ma nager, 


y 
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SCHAEFER & SHEVLIN 


GENERAL AGENTS New York, N. Y. 
FIRE and AUTOMOBILE INSURANCE 


Phones John 1167, 1168 


100 William Street 


Excellent Facilities for Handling Suburban Business 











National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 





LIABILITIES 
ne tee (ME MUM, os ic erence tas eauneneasainawadeakoaames $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
SORTS, - RA Dd ocnenecevesessrenteccsvowsmevescecssones 12,099,026.56 
Unesettiod Lenses Gad ether Ciasaes. «2.00... cccccccccscccsceccece 2,639,627.17 
Net Surplus over Capital and Liabilities ..........sssseeeees + 4,518,138.12 
Total Assets January 1, 1919..............06. $21,256,791.85 
H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
1. H. Tryon, Vice-l’resident S. T. Maxwell, Secretary F. B. Seymour, Treasurer 


| SURPLUS TO POLICYHOLDERS............$5,980,020.79 
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THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


National Liberty 


INSURANCE COMPANY 
OF AMERICA 
NEW YORK 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Incorporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1919 
Cash Capital ........$1,000,000.00 
MI cde Givens 9,609,646.00 
Liabilities, including 


Capital Bioete soiree tits 7,214,228.11 Hanover Bldg., 34 Pine St. 

Net Surplus ........ 2,395,417.89 

Surplus to Policy NEW YORK 
ee 3,395,417.89 HOWIE & CAIN, General Agents 


Metropolitan District 
100 WILLIAM STREET, NEW YORK 


HEAD OFFICE 
62 WILLIAM STREET, NEW YORE 


























Ss. C. BISHOP CO. 


AGENTS FOR 208 Broad Street, 
NEW JERSEY Elizabeth, N. J. 


Phone, 147 John——588 Elizabeth 


| Renresented at 
95 William Street, 

















ADEQUATE | 
FACILITIES 


ALL LINES 





CLARENCE A. KROUSE & CO. 


325 WALNUT STREET 


rRAILASBEL PWT A 





SATISFACTION 
SERVICE 


ALL LINES 


LOCAL AND GENERAL AGENTS 
PHILADELPHIA, FA. _ | 


NEW JERSEY 





PENNSYLVANIA 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 
Fire—Casualty—Automobile Insurance 


Nation-Wide Facilities for 


Handling SURPLUS LINES 
PITTSBURGH, PA. 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 

















a~™ | > 








April 25, 1919 


THE EASTERN 


UNDERWRITER 





Charles J. Holman To 
Live on the Coast 


WILL BE MISSED ON STREET 


One of Most Popular Men in Fire 
Insurance; Great Friend of 
Younger Generation 


Every now and then a news item 
appears which is read with much more 
than mechanical interest by insurance 
men, and such was the case this week 
when it was announced that Charles J. 
Holman, assistant manager of the Com- 
mercial Union, had been elected Pacific 
Coast manager of the Commercial 
Union and Palatine and president of 
the California Insurance Company. Fur- 
ther, that for the rest of his life Mr. 
Holman will live in California, he hav- 
ing asked the Commercial Union com- 
panies for permission to spend his re- 
maining days on the Coast. 

Great Personal Popularity 

It is doubtful if there is any person 
in the New York insurance district who 
has more friends than has Mr. Hol- 
man; who has given his time more un- 
selfishly to projects of importance to 
the business but not directly connect- 
ed with his own work. Big of heart, 
cheery of manner, he has always had 
the welcome sign outside the door of 
his office, and has been the recipient of 
thousands of confidences, the kind of 
man to whom other persons go when in 
need of advice or when in distress. 
His attitude toward the younger men 
in the business has been particularly 
fine, and they will miss him. It is no 
exaggeration to say that hundreds of 
men in the insurance district have 
found comfort and been given encour- 
agement in talks which they have had 
with the Commercial Union assistant 
manager and have been helped in their 
work. 

An Office Boy Once 

Mr. Holman is another of the long 
list of office boys who made their mark 
in the very company where they start- 
ed running errands. It was way back 
in 1873 that he started to work in the 
New York office of the Commercial 
Union. Seven years later he was made 


a special agent and in the field his 
mellow personality quickly endeared 
him to agents. He became _ superin- 
tendent of agencies in the New York 
office; and next was promoted to the 
resident secretaryship at Cincinnati 


where he managed the old Central De- 
partment of six states. In 1889 he went 
to Denver in a similar capacity, and 
after ten years, became assistant 
United States manager in New York, 
as well as assistant manager of the 
Palatine and the Commercial Union of 
New York. 

One of his activities in which he took 
a great personal interest was the 


WILLIAM H. 





Insurance Clerks’ Mutual Benefit Asso- 
ciation, being its secretary for years. 
It was natural that he should take an 
active part in the Insurance Society of 
New York and he was one of the co- 
terie responsible for the large member- 
ship of that organization. He will leave 
for the Coast with the genuine love and 
respect of all. 








Tips for Insurance Clerks 
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Keeping Track of Letters 


5 





Keeping an accurate record of all 
letters sent to agents by a home office 
and repeating them at stated intervals 
can be accomplished in a satisfactory 
manner as follows: 

A carbon copy of the letter should 
be attached to the back of the daily 
report which should also have a tag, 
labelled “suspense file,” attached to the 
face. After having these attached the 
report should be sent to the register 
or re-insurance departments (accord- 
ing to the modus operandi of com- 
pany), or be given any other attention 
that may be necessary. The other de- 


partments which handle the daily 
should be given to understand that 
dailies labelled “suspense files” are 


given precedence. It must be arranged 
so that reports with suspense tags 
attached on re-entering the underwrit- 


ing department are immediately re- 
turned to the man who is handling 
the suspense. These reports should 
then be filed in order of their date, 


the earliest date being first. The time 
elapsing between writing a letter and 
repeating it must be determined by the 
territory and the time necessary be- 
fore an answer can be expected. This 
method of filing will keep the dailies 
so that the reports will be repeated in 
logical sequence according to date of 
original writing. Having the carbon 
attached to the daily eliminates pos- 
sibility of repeating a letter that has 
been answered. Neither the carbon 
nor the daily can be written from sep- 
arately with any accuracy due to the 
fact that an endorsement may be on 
the daily, giving the necessary infor- 
mation, or an answer may be attached 
to the carbon. It is important that 
the carbon copy be firmly attached to 
the daily report. 

All answers received for a certain 
territory immediately should be given 
to the man handling the suspense file 
for that particular field. Upon re- 
ceiving an answer the daily is taken 
from the file, the tag and carbon re- 
moved and the answer attached. The 
suspense man must be careful to take 
off the tag. else the daily 
will remain in the file and cause a 
great deal of inconvenience. 


suspense 


The Connecticut Fire is now with 
the office of Turner & Thomas, Balti- 
more. 


THE 


KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 
FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. I. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 


COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 
LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 
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HOME OFFICE: 






> 
(/AMERICANEA 
\FIRE, INSURANCE 
\ COMPANY 
“AMERICA FORE” 


and careful attention to our Agents’ re- 
quirements has earned for the American Eagle its 
reputation as a progressive and wide-awake Ameri- 


founded 
strength and directed by a management of long ex- 
perience, with an enviable record in the field of un- 
invited 
problems to the Company. 


AMERICAN EAGLE 


Cash Capital—One Million Dollars 


WESTERN DEPARTMENT: PACIFIC COAST DEPARTMENT: 
P. 0. Box 1030 City Hall Station ALFRED STINSON, Secretary 
80 Maiden Lane, New York 207 W. Jackson Blvd., CHICAGO 
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upon ample financial 


to present their 
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Company 


HENRY EVANS, President 


Insurance Exchange Bidg., 
SAN FRANCISCO 











A GOOD COMPANY TO REPRESENT 




















SUE WALKER D. HINES 


Buffalo and Commercial Say Loss 
Which They Paid Was Caused By 
R. R. Train’s Spark 


The Buffalo and Commercial brought 
suit in Binghamton, N. Y., against 
Walker D. Hines, national administra- 
tor of railroads, for the purpose of re- 
covering from the Lackawanna $2,200 
which they paid to Mrs. M. E. Brink, of 
Binghamton, for the burning of certain 
machinery and equipment stored in a 
barn at Johnson City, N. Y., adjacent 
to the railroad tracks. 

The fire occurred in March, 1918. The 
barn contained equipment for an elec- 
tric lighting plant which a member of 
the Brink family was building. The 
insurance companies paid Mrs. Brink 
and then brought the action against 
Hines, alleging that the fire was due 
to sparks from the engine of a freight 
train. 





WILL RETURN TO INSURANCE 


J. G. Batterson Says American Soldiers 
in Europe Want to Return to 
Former Positions 


According to figures from the leading 
insurance companies along the Street, 
a majority of the insurance men who 
went into service are returning to the 
insurance This is contrary 
to the impression that pre- 
vailed. Many people thought that after 
being in the open most of these men 
would to indoor 
work. Mr. Batterson, resident manager 
of the Travelers, who recently returned 
said that the American 
troops were back eager for 
work, while soldiers of some other 
countries were looking to their govern- 
ments to support them. 


business. 
general 


prefer not to return 


from Europe, 


coming 








| Greater Capacity 


for Local Agents 





Companies maintaining United 


19 Cedar St. 1615 California St. 
NEW YORE DENVER 

901 Ford Bidg. 314 Superior St. 
DETROIT DULUTH 





Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
States deposits. 
binders given. 


MARSH & MCLENNAN 


Immediate telegraphic 


107 8. Fifth St. 
MINNEAPOLIS 


23 Leadenhall St. 
LONDON 


201 Sansome St. 
SAN FRANCISCO 


17 St. John St. 
MONTREAL 








‘‘The Best there is in Insurance Service’’ 
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Ballard Again Acts 
As An Intermediary 


HELPS FOUR LLOYDS RE-INSURE 


United States Fire Takes Over Four 
Institutions Which Had Been Man- 
aged By E. E. Hall & Co. 





Sumner Ballard, president of the In 
ternational, and United States manager 
of several companies, was the intermedi- 
ary through whom negotiations were 
conducted for the reinsurance of four 
Lloyds managed by E. E. Hall & Co. in 
the United States Fire. Mr. Ballard has 
taken part in the reinsurance of more 
companies than any man living. For 
years he has been the instrument to 
whom companies have turned when they 
have wanted to retire gracefully in 
whole, or in part of the fields where 
they operate 

Still on the Job 


Mr. Ballard was in a position to con- 
duct these negotiations by reason of 
his acquaintance formed as a newspaper 
editor. When he retired from newspa 
per work there was some speculation as 
to whether he would again be an in- 
termediary. He is still on the job. 

The four Lloyds are the Great West- 
ern, Underwriters at New York, Boston 
and National Underwriters of America, 
all of which have been under the Hal! 
management. 

It is announced that Edward E. Hall 
& Ca. expect to organize a million dollar 
stock fire insurance company for the 
remaining assets of the four Lloyds, 
with the approval of subscribers. 


TOKIO’S PROGRESS 


United States Branch Has Assets in 
Excess of $3,000,000; Large 
Surplus Too 


The statement of the United States 
Branch of the Tokio, J. A. Kelsey gen- 
eral agent, shows assets of $2,259,003; 
premium reserve of $645,067; other lia- 
bilities of $364,125; and surplus of $2,- 
249,810. 

In a note to agents General Agent 
Kelsey says: “We take particular pleas- 
ure in handing you a card showing the 
funds held in the United State by The 
Tokio Marine & Fire Insurance Com- 
pany, Ltd. The best evidence that we 
ean furnish you of the strength of the 
Tokio and its confidence in the future 
development of its business in the 
United States, ‘ies in the fact that the 
Company has in this country assets in 
excess of three millions of dollars, and 
a net surplus over all liabilities amount- 
ing to two and a quarter millions of 
dollars. Considering that the Company 
has been entered in this country for a 
comparatively short period, the showing 
is rather a remarkable one, and war- 
rants you in offering its policies with the 
feeling that no better indemnity can 
be furnished by any other company.” 


LOAN COMMITTEE 


Chairman Snow Names Fifteen Asso- 
ciate Committeemen in Victory 
Loan Campaign Drive 


E. G. Snow, chairman of the Allied 
Insurance Division, has appointed on 
the committee in the Victory Loan 
Drive, George W. Babb, of th. North- 
ern; W. H. Davidge, Johnson & Hig- 
gins; Hendon Chubb, Chubb & Sons; 
Lewis F. Burke, Geo. H. Smith & 
Hicks; Douglas F. Cox, Appleton & 
Cox; Cornelius Eldert, Atlantic Mutual; 
Henry Evans, Continental; Robert J. 
Hillas, Fidelity & Casualty; William B. 
Joyce; F. W. La Frantz, American 
Surety; Major A. White, City of New 
York; William G. .Willcox, Willcox, 
Peck & Hughes; Hugh R. Loudon, L. 
& L. & G.; and E. C. Jameson, Globe 
& Rutgers; and C. G. Smith, Great 
American. 


FOREIGN MANAGERS’ PLANS 


A. G. Dent, of L.& L. & G. to Visit Coast; 
F. Daniel, Royal Exchange, to 
Visit Canada 


Alfred G. Dent, general manager of 
the Liverpool & London & Globe, who 
arrived in this country this week, may 
spend a month here. He will leave 
New York Saturday, for a trip which 
will include Chicago, New Orleans and 
San Francisco. 

lerrers Daniel, fire manager of the 
Royal Exchange, who arrived in New 
York this week, has been in this coun- 
try a number of times. His plans for 
the present trip are a little indefinite. 
He will go to Canada and may visit 
Boston and Philadelphia. 


STATEMENT BY HOFFMAN & CO. 


Tell How City Insurance Company 
Divides $48,065 Premium Receipts 
in That City 





“The Insurance Index” recently wrote 
an article under the head of “A Bold 
Plunger,’ commenting upon the fact 
that the City Insurance Company re- 
ported $48,065 premium receipts to the 
Boston Protective Department. R. S. 
Hoffman & Co., agents of the Company, 
have written the newspaper in part as 
follows: 

“We would advise that in the amount 
of premiums written, viz.; $48,065, this 
includes one-third re-insured in the 
North Branch and one-third re-insured 
in the Pittsburgh Fire. We represent 
as Boston agents these three companies, 
but do not write direct policies in either 
the Pittsburgh or the North Branch. 
We do write one policy for three times 
the net line of the City, which immedi- 
ately re-insure in these two other com- 
panies. Therefore, if you divide the 
premium receipts of the City by three 
you will have their net writings in this 
territory.’ 


LEAKAGE CONFERENCE 


Discuss New Form Which Will Sim- 
plify Definition of Sprinkler 
Equipment 


A special meeting of the Sprinkler 
Leakage Conference was held on April 
22 for the purpose of discussing a new 
form of sprinkler leakage policy con- 
tract. The object of this form 1s to 
define more clearly what is meant by 
sprinkler equipment. The new form 
will be submitted to the companies at 
the next meeting which will be held on 
May 13, 1919. 


FAIRCHILD SEES WYPER 

Commissioner Fairchild, of Colorado, 
had a conference with James Wyper and 
others at the National Board rooms on 
Tuesday in reference to the new 
Colorado rate supervisory law. Five 
years’ classification of experience are 
necessary. 

After leaving the National Board 
rooms Mr. Fairchild paid a visit to his 
old friend, James V. Barry, of the Met- 
ropolitan Life. 


25 YEARS WITH YORKSHIRE 

James Hamilton, general manager of 
the Yorkshire, has concluded twenty- 
five years of service with that Com- 
pany. On his recent arrival home from 
London he was presented with a num- 
ber of gifts, including silver plate, by 
employees of the Company. 


Vice-President F. W. Koeckert. of the 
Mvans Companies, is due in New York 
early next week from the Coast. 
Assistant Secretary Paul L. Haid of 
the Companies at New York has been 
temporarily placed in charge of the San 
Francisco office until a successor to 
Secretary A. A. Maloney is selected and 
installed. 


“The Leading FIRE ENSURANCE Co. of America” 


L819 


WM. B. CLARK, President 


One Hundred Years of Service 
Losses Paid over $174.000.000 
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VALUABLE TO ANY AGENCY 
WHY? 


No overhead’ writing. Attractive advertising matter for agents. 
| Helpful suggestions from Field Force and Home Office. Up-to-date 
; supplies, excellent in quality aud appearance. Satisfactory. line 
facilities, Safe and dependable protection. Prompt and equitable 
adjusiments. . Cash Capital, $1,000,000. Policy Holders’ Surplus, 
$1,824,414. Assets, $5,274,000. Writes Fire, Windstorm, Explosion, 
Riot and Civil Commotion, Rent, Profits, Leasehold, Use and Occu- 
, pancy, Sprinkler Leakage and Marine Insurance. Displays a sincere 
Spirit of co-operation and renders real support. Extends a general 
service that more than satisfies. Several. thousand agents are en- 
joying these advantages. ; vs 
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RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 


New York New York 
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Nominate Locke Head 
Of Hartford Institute 


SECRETARY OF HARTFORD FIRE 








Vice-Presidents Nominated Are H. H. 
White, F. Minot Blake and Daniel 
N. Gage; Meeting May 7 





Hartford, April 22.—The eleventh an- 
nual meeting of the Insurance Insti- 
tute of Hartford will be held on May 7, 
1919. Organized on October 22, 1908, 
the Hartford Institute has been one of 
the leading institutions of insurance 
learning in this country. The organiz- 
ing committee consisted of J. V. Fother- 
gill, assistant secretary of the Orient 


Insurance Co.; A. G. siunkley, general 
agent of the Attna Life; E. J. Sloan, 
secretary of the Attna Insurance Co.; 
Dr. A. D. Risteen, at that time of the 
Fartford Steam Boiler Inspection & In- 
surance Co., but, now of tne safety en- 
gineering department of the Travelers; 
B. D. Flynn, assistant secretary of the 
Travelers; the late Col. J. H. Jarman, 
of the Connecticut Mutual, and L. N. 
Denniston, agency instructor of the 
Travelers. 

The first president of the Institute 
was William B. Clark, president of the 
itna Insurance Company, and he has 
been followed by these as chief execu- 
tives: the late Sylvester C. Dunham, 
formerly president of the Travelers; 
Archibald G. Mcllvaine, president of the 
Orient; John M. Holcombe, president 
of the Phoenix Mutual; Walter C. Fax- 
on, vice-president of the A&tna Life; 
Edgar J. Sloan, secretary of the Attna 
Insurance Co.; Louis N. Denniston, 
Agency Instructor of the Travelers; 
and Robert W. Huntington, Jr., president 
of the Connecticut General. ‘The In- 
stitute has always maintained a high 
standard of efficiency in educational 
work and has conducted several series 
of studies on the various lines of the 
business of insurance. It is affiliated 
with the Insurance Institute of Amer- 
ica. The nominees fof offices for the 
coming year are as follows: 

President, Sidney E. Locke, secre- 
tary, Hartford Fire. Vice-presidents, 
Life, Herbert H. White, treasurer, Con- 
necticut Mutual Life; fire, F. Minot 
Blake, assistant secretary, Phoenix; 
casualty, Daniel N. Gage, vice-presi- 
dent, Attna Casualty. Secretary, Albert 
H. Yost, assistant secretary, Phoenix 
Mutual. Treasurer, Harold F. Larkin, 
assistant secretary, Connecticut Mu- 
tual. Directors, fire, C. Barstow Lang- 
don, supervisor, Factory Insurance 
Association, term expires 1922; casual- 
ty, Wm. L. Mooney, agency secretary, 
‘Etna Life Ins. Co., term expires 1922. 

The nominee for president began his 
insurance career in Glens ralls, N. Y. 
in 1884. Previous to joining the ranks 
of the Hartford Fire Mr. Locke was 
connected with the Orient, the Phila- 
delphia Underwriters and the Reading 
Insurance Company. The Institute is 
indeed fortunate in securing such an 
able and energetic executive as Mr. 
Locke, who will step into the niche left 
by Mr. Huntington who with his illus- 
trious predecessors have so solidly laid 
the foundation of the organization in 
Hartford. 


Hartford Stock Market 


The insurance stock market in Hart- 
ford has been very strong during the 
past week. The life stocks are in de- 
mand with sales of Travelers from 741 
to 743, Aitna Life ranging from 671 to 
674 and Actna Casualty and Surety is 
strong ranging from 521 to 530. The 
fire stocks hold strong with tna In- 
Surance ranging from 390 to 395; Hart- 
ford Fire at prices ranging from 830 to 
832; National Fire at 380 and Phoenix 
at 430. An active demand is being 
evidenced in Hartford for National 
Surety at prices ranging around 243 
With little stock offered. 


ARSON IN MASSACHUSETTS 





Sharp Comments By “The Standard”; 
Difficulty in Sending Firebugs 
to Jail 





Last week a Kkhode Island court fined 
a farmer fifty dollars for building a fire 
in his front yard without a bonfire per- 
mit, as the fire jumped a wall and did 
some damage to a woodlot, thus coming 
to the attention of the authorities. No 
one saw the farmer light the fire, no 
one saw a fire in his yard and the evi- 
dence was mostly presumption. Yet 
the authorities acted, and acted decisive- 
ly. The same week, in Boston, five men 
arrested on the charge of arson, against 
whom the evidence was considered to 
be extremely strong, came up for con- 
sideration and their cases were nol 
prossed. “The Standard” makes these 
comments. “The particular town in 
Rhode Island has perhaps the smallest 
per capita fire loss of any town of its 
size in the country. Boston has one of 
the largest per capita fire losses of any 
city in the country, or the world. There 
may be no connection, but it is fair to 
assume that if the Suffolk county courts 
dealt with arson cases as is done in most 
other communities in the country there 
would be fewer fires and less losses for 
the insurance companies to pay and 
more taxable property for the city to 
levy on. It is not so very long ago 
when the Suffolk county officials made 
an unenviable record for themselves by 
nol prossing sixty-eight arson cases at 
practically one sitting. There may be 
nothing significant in such a _ record, 
but it is hardly to the credit of the 
community.” 





NEW LOCAL AGENTS’ ASSOCIATION 


A tentative organization of the Dis- 
trict of Columbia Association of Insur- 
ance Agents has been effected in Wash- 
ington with about 80 charter members 
from among fire, casualty and surety 
agents. A temporary organization com- 
mittee composed of T. P. Boland, chair- 
man; Edgar K. Legg, Jr., secretary; 
Morris Simon, treasurer, and H. C. 
Birge, R. W. Lee, L. Bert Nye and W. 
M. Ward was appointed to complete 
the organization. 
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NORTH AMERICA 


PHILADELPHIA 
STATEMENT DECEMBER 31, 1918 
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127th ANNUAL 


Coach Capital ccccccccccccccccescccccccccoscesevcveses 4.000.000 .90 
ee hfe UU ree 12,217 808.92 
ROMOTTS FOE TOGRES cescccccicvesccceccocccscsscsese 594,236.33 
fe eee SO eer 1,030,000.00 
aa All Other Liabilities .... oes 36,851.2 
The Oldest American DE aavecnsesvierncessadusevevedives . 6,922,516.95 
aaainnnenmauiaanaies I es era vcceeeeeo$30,801,413.40 


Policyholders, $12,922,516.93 Losses Paid Since Organization, $203,147,689.78 
—_ cup, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 


















F. H. HAWLEY, Pres. 


MGs Ipsprame 


ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
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E. K. SCHULTZ & CO. 
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FRED. S. JAMES 


FRED S. JAMES & CO. 


United States Managers 
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of Paris, France 


EAGLE, STAR & BRITISH DOMINIONS INS. CO. Ltd. 
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P. A. COSGROVE. 
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| Statement of Hartford Companies on January 1, 1919 | 


Asscts Liabilities Surplus 
Aetna Casualty and Surety Company .......... $12,484,15i.51 $7 ,241,444.44 $3,240,707 .07 
Aetna Insurance Company  .....cscseccccesceces 32,244,111,97 18,170,745.46 8,904,032.69 
Actna Life Insurance Company ......¢..6..00005- 149,788, 100.39 132,623,446.46 12,164,653.93 
Automobile Insurance Company ........+..0000 9,216,200.73 5,382,334,00 1,433,866.73 
Connecticut Fire Insurance Company .......... 9, 457,835.01 6,406,091.15 2,051,743.86 
Connecticut General Life Insurance Co, ....... 23,358,593.06 21,946,896. 25 1,011,697.41 
Connecticut Mutual Life Insurance Co. ........ 82,452,779.35 79,025,981.07 3,426,798. 28 
Fire Reassurance Co, of Paris, France ........ 2,596, 009.27 1,854,617.84 541,391.43 
Hartford Accident & Indemnity Company ...... 6,832,977.51 5,201 ,634.89 831,342.62 
Hartford County Mutual Fire Insurance Co..... 1,687 ,963.59 350,630.53 1,337,333.06 
Hartford Fire Insurance Company ..........++- 39,723,888.62 30,600,228.54 9,123,660.08 
Hartford Steam Boiler Insp, & Ins, ..........- 7,840,947.59 3,949,890. 16 1,891,057.43 
London & Lancashire Fire Insurance Co........ 6,445,711.35 3,622,307 .82 2,823,403.53 
National Fire Insurance Company .......-...++. 21,263,292.84 14,588,050.85 4,675,241.99 
Orient Insurance Company .......cceeeeseeeeeees 4.596,114.03 2,406,415.60 1,189,698.43 
Phoenix Insurance Company .........-ceeeeeeees 19,706,197.85 9,199,785,53 7,506,412.32 
Phoenix Mutual 7 Insurance Company ...... 46.881,385,13 45,485,261.67 3,036,123.46 
Rossia Insurance Company .........-scseccsceece )1,468,405,21 8,664,517.36 2,603,887.85 
Safeguard Insurance Co, of New York ........ 798,679 .8A 255,171.60 343,508.24 
Scottish Union & National Insurance Co......... 7 884,295.27 3,955,799.77 3,728,495.50 
Standard Fire Insurance Company ..........+6.. 1.550,327.50 723,799.66 226,527.84 
‘Travelers Indemnity Company .........--e.000 5,082,147.00 3,458,316.00 623,831.00 
Travelers Insurance Company .......es.seeeeeee 148,568,440.00 133,948,892.00 8,619,548.00 


$653,928,555.22 $539,062,258.65 $81 ,834,962.75 


United States. 





* Under Paid Policyholders or Beneficiaries since Organization, indicates amount paid 























Paid Policyholders Premium 
Surplus to or Beneficiaries Income 
Policyholders Since Organization 1918 
$5,240,707.07 $9,171,513.88 $8,989,177.96 
13,904,032.69 174,703,814.16 18,313,816.02 
17 164,653.93 341,911,259.12 38,830,295.07 G I A 
3,833,866.73 5,663, 140.54 7,834,171.40 eneral nsurance gents 
3,051,743.86 52,179,581.92 6,376,683.46 
1,411,697.41 11,263,782.51 5,250,278.64 Surplus Lines Accepted Up to 
3,426,798, 28 335,391,381.70 9,120,645.81 
741,391.43 *6,997 878.97 2,542,957.48 $500,000 
1,631,342.62 6,456,307 .02 5,955,413.88 
1,337,333.06 1,598,328.81 101,182.71 
11,823,660.08 223,889,624.15 30,873,003,55 
3,891,057.43 3,508,605.60 2,522,832.40 Represent 
2,823,403.53 *42,530,864.57 3,556,540. 24 : : 
6,975,241.99 80,936,905. 11 13,114,948.54 Eighteen Companies 
2,189,69%.43 27,887,811.95 2,310,713.24 
10,506,412.32 91 623,036.51 9,237 ,460.21 
3,36, 123.46 47,129,575.19 7 640,322.29 
2'803,887.85 *49.7277440.17 13,415,634.05 411-13 WALNUT ST. 
543,508, 24 150,962.78 258,290.11 
3,928,495.50 *34,942,617.96 3,713,610,59 PHILA., PA. 
826,527.84 2,405,632.39 723,467.59 
1,623,831.00 4,202,854.00 3,835,249.00 
14,619,548.00 218,286,064.00 52,775,983.00) 


aia ie ete NEW ROCHELLE INVESTIGATION 
$117,334,962.75  $1,772,558,983.01 $247,292,68 93.24 Relative to recent complaints of the 
by toreign companies since admission in Suburban Fire Exchange that some 
recommendations made for New Ro- 





The figures printed above were compiled bythe Hartford Chamber of Commerce, Inc., andwill be published in its magazine ‘“Ilartford,” chelle have not been complied with 


in the current month's issue. 


Watchful Waiting 


Attitude On Liquor Globe & Rutgers President Not Affili- 


ated With New American Fire 
Insurance Gesperation 


There has been considerable interest 
ti 
Many Companies Cottiag Down Theis taken on the Street to ascertain whether 


Lines; Will Write Stocks E. C. Jameson, one of the original in- 


In Dwellings corporators of the American Fire Cor- 

poration, was to continue his interest 
Upon investigation among leading in the Company, now that the charter 

fire insurance companies it is evident has been revived. The Kastera Under- 

that the companies intend to pursue writer is informed that he will not be 

a policy of watchful waiting in regard affiliated with the oer. 

to liquor insurance. As a_ general ee 

thing this business is being written UNION IN BALTIMORE 

aeathe nagar ed tt fashion sath pref- The Union of Canton has given its 

erence to- bonded warehouse stocks Maryland general agency to Maury & 

and writing as little saloon business Donnelly-Williams Co., Baltimore. In 


as possible. Due to the large loans 
s Te >. ms ’)) . 
made on these stocks by the banks and Philadelphia Wagner - Taylor- Edson 
Company have been inacinencian 


sudden or wholesale’ cancellations 

would precipitate a financial crisis CALI 

which is to be avoided if possible. MADE ACCOUNTS SUPERINTEN- 
The possibility of this liquor being DENT 

exported is not very strong, as Amer- John U. Ross has been made Super- 

ican liquors are not much in demand intendent of Accounts of the Fire 

in foreign countries. The impression Branch of the Tokio Marine & Fire In- 

prevails that laws will be enacted so grrance Co. 

that this stock will not lose its entire 

commercial value. Regarding private 

stocks in dwelling the companies con- stocks after July is problematical, but 

sider these good risks if the moral by maintaining normal net lines on a 

hazard is all right. conservative basis the fire companies 
The disposal of the warehouse can do a lot to avoid financial unrest. 


JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


JAMESON ane NO INTEREST 


BONDED WAREHOUSES WRITTEN 
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‘ 65th Annual Statement 
POD. scssndaseniadanes judsacoed «+ -$5,574,008.60 
een seccccccecccs 2)923,025.51 







q oe sees 500,000.00 
of Wetertown.0.Y. cee Si STII elges.on 
F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........NEW YORK STATE 








Mayor Waldorf has written to several 
—— en ~~ New Rochelle municipal departments 


a asking them to check up and see 

SKETCH TO VISIT CUBA whether or not the desired changes 
R. Y. Sketch, assistant manager of have been made. 
the Norwich Union Fire Insurance So- eee 


ciety, who is visiting America, expects ila tea oy 
to leave for Cuba on Friday. He will ANNUAL MEETING N. y. v. . A. 


sad a : The annual meeting of the New York 

hag te age New York about May Fire Prevention Association, will be 

held on May 5, 6. and 7, 1919, at Otta- 

iia wa, Canada. 

F. 1. A. MEETING —_—_—_———_- 

The twenty-ninth annual meeting of HOME GIVES DANCE 

the Factory Insurance Association was The employees of the Home Insur- 

held yesterday at the Hotel Liltmore, ance Co. are giving a dance on the 

New York City. The annual meeting sixteenth of May, at the Terrace 
was followed by a dinner. Garden. 








reat American 
Iusurance Company 


New Dork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
@TATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


15,231,512.92 


ET SURPLUS 


10,6 1 9,509.09 
30,851,022. O I* 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Hl. 
' Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 





Marine Department 


WM. H. McGEE & CO., Gen’ Agts. 
15 William Street, New York City 
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Small Comfort For 
Gov’t Ownership 


TALKS AT MARINE CLUB DINNER 


Democracy Not Fitted to Conduct 
Private Business Enterprise, Says 
William G. Willcox 











The dinner of the Marine Insurance 
Club at the Hotel Commodore on Tues- 
day night was attended by six hundred 
guests. William H. Young was toast- 
master. 

William G. Willcox, of Willcox, Peck 
& Hughes, one of the speakers, said that 
he had been in the marine insurance 
business for thirty-five years, and had 
come to the conclusion that insurance 
men must co-operate for their mutual 
interests and that any broker who uses 
sharp practice in relations with under- 
writers was making a great mistake. 
He said that there had been a marked 
change in the attitude of brokers to- 
wards the underwriter, and the latter 
realized that they are the meeting place 
between assured and broker. 

Democracy Unfit To Run Business 

In discussing government ownership 
he thought that a democracy was 
fitted to be a business organization be- 
cause of frequent changes in personnel 
He said that the marine insurance fra- 
ternity is able to cope with the shipping 


not 


MARINE DEPARTMENT 














coecevenenecananecensnenaseneniey 





situation if the government will help, 
and is not only able to protect the ships 
but able to co-operate with the great 
business interests of the country. 
Expense of Operating a Steamer 

In discussing shipping 
said: 

From the best information obtainable 
the expense of operating a 9,00U or 10- 
000-ton steamer under the American 
flag is at least $1,000 a month in excess 


conditions he 


of the cost of operating under the 
British flag. 

Only two solutions of this problem 
seem possible to him—either the gov- 


ernment itself must continue to operate 
these ships or it must provide some 
means by which the private owners can 
operate under the American flag with- 
eut this wide disparity of cost. In his 
opinion, if the American people insist, 
as they doubtless will, the standard of 
wages and living conditions maintained 
on American ships shall be higher than 
on competitive ships of other nations, 
the American people must in some way 
absorb this difference in expense of 
operation. But even here he believes 
that the best results will be secured 
under private management with some 
form of government aid, limited to the 
ascertained difference in of opera- 
tion under American and foreign flags. 

Government operation 
ment competition 
cannot expect to 
with the taxing 


cost 


means govern- 
and private business 
successfully compete 
power. No torm of 
industry can live and flourish, one-half 
under private operation and one-half 
under government operation, and differ- 
ent lines of industry are so interwoven 
that government operation in one line of 
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business is sure to have far reaching 
effect upon other lines. 
Admiralty Counsel Talks 


Ira C. Campbell, Admiralty Counsel 
of the United States Shippins Board, 
took a position against the government; 


going into the marine insurance busi- 
ness. He said that the figures about 


the government’s marine insurance were 
misleading and while the premiums 


amounted to $31,000,000, the profit was 
only 6 per cent. 
Mr. Campbell does not believe that 


the inland congressmen will be willing 
to approve any measure providing for 
the sale of these ships to private owner 
as they have a feeling that these ship- 
ping men are the ones who have made 
money out of the war. He stated, fur 
thermore, that an attempt would be made 
to put the government into the marine 
insurance business along lines similar to 
the War Risk Bureau, and advised the 
marine brokers and underwriters to 
make a practical demonstration to the 
government that they can handle the 
shipping business better than the gov- 
ernment. As 600 steel ships were 
launched any private interests buying 
some of these ships would be imperiled 
until the balance were disposed of. Mr 
Campbell made it very emphatic that 
the American marine underwriters and 
brokers must have no collusion with 
foreign marine insurance interests rel- 
ative to rites, etc., as by doing so 
government marine insurance would be 
imperative. Congress would not stand 
for any such Anglo-American agreement. 

His personal opinion was that the 
marine insurance fraternities should 
provide for an organization to keep these 
ships in seaworthy condition if they 
were sold to private interests. What 
is done with these ships will @Cirectly 
concern the raw material market and 
Mr. Campbell thinks the ships should 
be chartered to private interests on a 
time basis so that the government will 
have an opportunity to make some profit 
on them before selling them, this being 


necessary because of the war time cost 
of shipbuilding which the government 
had to stand. He stated furthermore 
that all the adjusting had been done by 
underwriters and that a rebate on 
premiums was being considered. In 
closing his speech Mr. Campbell called 
on the marine insurance fraternities to 
demonstrate that something construc- 
tive could come out of an organization 
iike the Marine Insurance Club. 

Among other speakers were Colonel 
“Bill” Hayward who led the negro regi- 


ment which won most distinction in 
France; Senator William A. Calder, of 
New York; and Murray Hulbert, port 


commissioner. 


Senator Calder Wants Railroads 
Returned to People 


Senator Calder criticised government 
ownership. He favors return of rail- 
roads to the private ownership, but the 
railroads will have to pay the same 
wages as has the government in his 
opinion. He said that the cost of opera- 
tion of the roads under the Government 
regime had increased $1,260,000,000, 
which it is impossible to reduce because 
of the necessity of keeping up the value 
of the property. He said that one life 
insurance company owned $300.000,000 
worth of railroad securities. 


San Francisco Election 
The following officers have been 
elected to guide the destinies of the 
Association of Marine Underwriters at 


San Francisco for the coming year:  T. 
B. Dean, Royal, president; A. M. Beck- 
ett, Balfour, Guthrie & Co., vice-presi- 
dent; S. A. Livingston, Balfour, Guthrie 
& Co., secretary. The executive com- 
mittee of the association is as follows: 
H. Pinkham, chairman; J. R. F. Ser- 
vaes and J. A. Mathews The first 
quarterly banquet will be held the latter 


part of this month. One of the mem- 
bers of the executive committee is 
authority for the statement that the 


association intends to hold all the quar- 
terly gatherings possible before July 1st. 








; | py 


Che Grans-Marine 
Underwriting Ageury Iu. 
of New York 


Managers for 

















“TNS “COMPANY 
me wal S. A. 

















Lh 

















Marine and War Risk Jusurauce 
17 SOUTH WILLIAM STREET NEW YORK 


WADE ROBINSON & CO., iwc. 
MANAGERS 


Merchant Marine House 
South William and Beaver Streets 





(GUARANTY TRUST CO. 
/EQUITABLE TRUST CO. 
(NATIONAL CITY BANK 


New York City 


| BANKERS 












































20 


EASTERN 


THE 


UNDERWRITER 


April 25, 1919 





R. D. JONES RESIGNS 





To Head Oceanic Underwriting Agency 
Incorporated This Week; Will 
Announce Plans Later 





R. D. Jones has resigned from the 
Trans-Marine Underwriting Agency, 
Inc., of New York, and will Lead the 
Oceanic Underwriting Agency which 
has been incorporated with $20,000 by 
Mr. Jones, E. W. Murray and H. L. 
Rogers. 

Mr. Jones was seen by The Eastern 
Underwriter this week at the offices of 
the Standard Commercial Tobacco 
Company, 120 Broadway, and he said 
that he did not care to make a com- 
plete announcement at this ‘ime cf 
his future plans. He corroborated a 
rumor, however, that the Oceanic Ag- 
ency will have an independeni agency 
of the Washington Marine Insurance 
Company. 


ASSOCIATION 


TRANSPORTATION 


Marine Insurance Men to Attend 
Dinner at Waldorf-Astoria 
Hotel on May 8 

The annual dinner of the Marine 
Transportation Association of New 
York will be held at the Waldorf on 
May 8. Ocean, coastwise, Sound and 
river freight and 
steamship and steamboat: agents, ship- 
pers and marine insurance men will at- 
tend the affair. The association was 
organized on May 16, 1916, and has a 
membership of approximately 500 con- 
sisting of officials and employees of 
steamship companies of New York City 
and business associates. The officers 
for 1919 are E. T. Stebbing, president, 
Canadian Pacific O. S.; C. H. Fecke, 
vice-president, Cunard Line; D. E. 
3ergren, secretary, Sanderson & Son; 
J. V. Behar, treasurer, Italian lines. 
Board of Governors, David Lindsay, I. 
M M. Co.; G. J. Kelley, M. Lynam & 
Co.; C. A. Askew, States Marine & In- 
surance Co.; W. G. Fitch, Panama R. 
R. S. S. Co.; E. J. Ward, Benham & 
Boyesen; Vincent Frank, Frank Tour- 
ist Co. The committee in charge of 
the arrangements for the dinner is as 
follows: C. A. Askew, chairman, States 
Marine & Insurance Co.; H. P. Borer, 
treasurer, Cunard Line; H. E. Burnett, 
Oceanic S. S. Co.; H. K. Barr, Harry 
K. Barr Co.; K. Tausig, Tausig Tours. 


passenger men, 


THE PRINDIVILLE SUIT 


President La Boyteaux, of Johnson 
& Higgins, discussing this week the 
action for a dissolution brought against 
Johnson & Higgins by Thomas J. Prin- 
diville, said that the dispute arose over 
an insistence by Mr. Prindiville that 
he get an increased interest in the 
business. He added that during Mr. 
Prindiville’s absence in the service, his 
participation in the business remained 
just as if he had stayed at his desk. 


INTERNATIONAL BODY 
A. V. Hansen’s Plan of Get-Together 

Insurance Organization Endorsed 

by Leading British Paper 

The plan given publicity by A. V. 
Hansen (in The Eastern Underwriter) 
for the organization of a body includ- 
ing all international insurance interests 
wins the approval of a number of 
British papers, one of them making 
these comments: 

“We do not want an inter-allied clear- 
ing house, but we do want an Inter- 
national Congress which we notice is 
suggested by Mr. A. V. Hansen in a 
recent article written for an American 
paper. Such a gathering of marine in- 
surance brains should prove a useful 
channel through which the stream of 
mutual aid could flow; and this con- 
gress, composed as it would be of men 
acquainted with the detailed require- 
ments of their own particular markets, 
would be able to establish a central 
association so constituted as to be 
capable of achieving the result desired. 

“In order that the fullest advantage 
may be taken of the suggested scheme 
it is necessary that each market should 
thoroughly organize its re-insurance 
methods, and nowhere is this more 
necessary than here. It is obvious 
that some scheme must be introduced 
which will have the effect of centraliz- 
ing re-insurances. 

“If the business were mainly or al- 
together in the hands of one or two 
concerns linked together by a common 
interest and these again in direct touch 
with other markets it seems to us 
that the result might well prove to be 
on eminently satisfactory one.” 


Marine Office i “Apidae At 53 
Beaver Street—Seven American 
Companies Represented 


The Marine Office of America has 
secured a long term lease on the build- 
ing at 53 Beaver Street, New York 
City, which will be remodeled into a 
five-story structure to be occupied as 
the exclusive and permanent home of 
the Office. The Marine Office of 
America, which was recently estab- 
lished, represents the Marine Depart- 
ments of the following seven American 
companies: 

American Eagle, Continental, Fidel- 
ity-Phenix Fire, Firemen’s Newark, 
Glen Falls, Hanover Fire, American. 


TAKEN INTO PARTNERSHIP 

Thomas F. Handy and Campbell T. 
Hamilton, who have been with Benedict 
& Benedict for more than two decades, 
have been made partners. 





J. R. VAN HORNE BETTER 


. J. R. Van Horne is recuperating from 
an attack of appendicitis. 
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CONNECTICUT VALUATIONS 


New Law for Determining Values for 
Statement and Examination 
Purposes Enacted 


islature and become a law, dealing with 
the valuation of securities held by in- 
surance companies which provides: 
“Value all of its securities having a fixed 
term and rate and not in default as to 
principal or interests and if amply se- 
cured either according to the provisions 
of the laws of this State existing at the 
time of the passage of this act or ac- 
cording to the following rule: If pur- 
chased at par, at the par values, if pur- 
chased above or below par, on the basis 
of the purchase price adjusted so as to 
bring the value to par at maturity and 
so as to yield meantime the effective 
rate of interest at which the purchase 


was made; provided the purchase price 
figure than the actual market value at 
shall in no case be taken at a higher 
the time of purchase and provided the 
insurance commissioner shall have dis- 
cretion in determining the method of 
calculating values according to the fore- 
going rule; and provided all securities, 
except those having a fixed term and 
rate and not in default as to principal 
or interest shall be valued according to 
the provisions of the laws of this State 
existing at the time of the passage of 
this act.” 


JOINS ANOTHER BOARD 
Arthur Worley, general manager. of 
the North British & Mercantile, has 
joined the Fine Art and General Board. 








SUBSCRIBE FOR A MILLION 


Johnson & Higgins have subscribed 
for $1,000,000 of Victory Loan bonds. 
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CASUALTY AND SURETY NEWS 





Few Insured Boilers 
Explode, Say Records 


INSPECTIONS GIVEN CREDIT 


Secretary J. H. Coburn, of Travelers 
Indemnity Company, Discusses 
Steam Boiler Insurance 


The steam boiler threatens mankind 
with a greater danger than any other 
form of machinery which he uses; and 
it is in common use. Powder and ex- 
plosive materials in small or large 
quantities are stored in secluded spots 
and well protected, as a rule; but steam 
boilers are under and around us. 

In an article in “Protection,” a Trav- 
elers publication, Secretary J. H. Co- 
burn, of Travelers Indemnity, says it 
is impossible to obtain statistics of the 
number of boilers in use, and, therefore, 
we cannot tell what proportion of un- 
insured boilers explode; but we know 
that a very small percentage of insured 
boilers explode. It is also difficult to 
obtain accurate records of all the boiler 
explosions that take place, as there are 
many objects erroneously called boilers 
which occasionally let loose and are not 
properly reported. Water tube boilers 
are productive of frequent small losses, 
because of the bursting of tubes, and 
yet are not immune from catastrophe. 
Fire tube boilers often sustain bulged 
sheets. By following the advice of the 
insuring company, even such losses can 
be substantially reduced. He continues: 

“Prevention of accident from an in- 
surance standpoint had its origin in this 
form of coverage, the indemnity feature 
being very shorily undertaken after the 
idea of inspection had been established. 
It has long ago passed the experimen- 
tal stage and has become a more im- 
portant factor than is generally appre- 


ciated. This is evidenced by the in- 
creasing number of states which are 
passing steam-boiler inspection laws. 


Massachusetts was the first to adopt 
a code of boiler construction and rules 
for inspection, although an ordinance 
of the city of Philadelphia considerably 
antedated this. The states of Ohio, 
Pennsylvania, New York, Wisconsin, 
Indiana, New Jersey, and many others 
now have such legislation in force. 

“The Steam Boiler Policy is unique 
among insurance contracts, as it in- 
sures both against direct property loss 
of the assured and against his liability 
for property damages and personal in- 
juries. The policy carries with it in- 
spection service, which is not, however, 
a contractual obligation of the Compa- 
ny; yet a steam boiler policy could not 
be sold unless the assured expected to 
receive periodical examinations of his 
boilers. 

“Types of boilers have’ greatly 
changed since this form of insurance 
was first written and their construction 
has likewise progressed. The water 
tube boiler to a considerable extent is 
replacing the fire tube where high- 
pressure steam is needed. 

“The question is often asked why a 
competent engineer in charge of a plant 
cannot make the necessary inspections 
as efficiently as a qualified boiler in- 
spector? It is largely a matter of spe- 
cialization and experience, for the boil- 
er inspector sees a great many plants 
under all kinds of conditions and it not 
infrequently happens that the boiler in- 
spector is able to solve a problem which 
is puzzling the plant engineer because 
the inspector may have dealt with that 
Same problem many times. The engi- 
neer has not, perhaps, a definite knowl- 
edge of safe boiler construction and 
may unintentionally overlook important 
signs of deterioration.” 


Mutuals Not To 
Enter Other Lines 


SEEKING TO STRENGTHEN LAWS 





Intensive Work Being Done On Acci- 
dent Prevention And Rehabil- 
itation of Injured. 





Since the introduction in New York 
of Senate Bill 1337, Int. 1138, Towner, 
to permit mutual liability and compen- 
sation companies to transact other 
casualty lines, there has been some 
speculation as to whether the mutuals 
generally intend to extend their fields 
of operation. 


There appears to be no intention by 
those companies to do this. The Util- 
ities Mutual, New York, intimates that 
“sometime in the near future” it may 
enter other lines, but the other mutual 
companies of New York show no in- 
clination to go beyond the sphere of 
liability and compensation lines, at 
least for the present. 


Would Strengthen Law 


The National Association of Mutual 
Casualty Companies favors the bill. 
The mutual companies of New York 
State, rather than seeking to enter 
other lines, are making a laudable ef- 
fort to strengthen the laws governing 
mutuals, with respect to capital and 
surplus requirements, so that  irre- 
sponsible concerns may not in their 
zeal for business take on liabilities and 
responsibilities for which they are not 
properly equipped financially. 

There has been considerable pres- 
sure exerted upon mutuals by their 
members to enter miscellaneous lines. 
This is quite natural. A member who 
is satisfied with his liability insurance 
sees no reason why his company 
should not write accident and health 
lines. Possibly he is an influential 
member. He earnestly desires an ac- 
cident policy in his company. There- 
fore he advocates the company’s entry 
into that line. In a few instances, in 
the West, mutual liability companies 
have succumbed to this pressure and 
a large number of their members are 
covered for accident and health insur- 
ance, but the companies have not 
sought to develop the business beyond 
a few hundred policies. 





CAR OWNER NOT RESPONSIBLE 


The Massachusetts supreme judicial 
court has handed down an opinion that 
an insurer is not responsible for the 
acts of an employee who borrows a car 
for his personal use, from which use 
an accident occurs. The court finds, in 
the case of James O’Rourke versus the 
A-G Company et al., for personal in- 
juries, that “an agent who ts returning 
to the garage after having taken his 
family on a pleasure trip, with permis- 
sion of owner of car, is not engaged in 
his master’s business.” 
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Elevator Hazard 
Bad In New York 


FATALITIES INCREASED LATELY 


Casualties Divided Into Two Classes— 
Essential Requirements of Effect- 
ive Locking Device 


A certified list of fatal elevator acci- 
dents in Manhattan has been compiled 
from official records of the coroner 
and the chief medical examiner of the 
City of New York. From this it ap- 
pears that this class of accidents in- 
creased materially in 1917 and 1918 in 
spite of all the expensive safeguards 


invented to cut down this mortality. 
The record follows: 
Fatal 

Year. Accidents. 
DE Ses bebsowesn seed dkeeserenswesasasseneeees 54 
SN ccuseseenes vbetessenahbeneanenets 55 
St Jdtuccidinedeskdsastedaawktasebnevanwhets 46 
DE peébickesesasedervedivessoucsoansadesaved 39 
DT sdinanastetaivenseeachensdsenaviesensseees 54 
DE kine cee banbaieveeteesieaee ons abeeeanul 79 
SE nbocidine dene sess ¥natbarwexdensaganeoretis 65 
SD eindédapsuansedadavasnecbenvssvesaceneweue 47 
SN woven cgdbee ced beNNehat ees shone enbese hewn 47 
Dt -cabbandscbusdvaanes esas sbeeodaannnsedens 61 





sion paid. 


General Building, 








Residence theft insurance at one-third the former 
rates. This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence 
Theft Policy. Regular rate of brokerage commis- 
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Fire and Life : 
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Total, 12 years j 

What Caused Accidents 
An analysis of the causes of these 
accidents shows that 632 of the fatal 


accidents, 87 per cent, occurred at the 
shaft door. Of these 292, or 46 per 
cent, of the victims fell down the shaft 
and 335, or 54 per cent, were crushed 


between the moving car and the sill 
or the frame of the shaft door. The 
remaining 13 per cent were killed in 
various other ways, such as broken 
cables, falling cars, workmen in the 
shaft struck by a moving car, etc. 


Speaking of these accidents the manu- 
facturer of a mechanical interlocking 
device says: 

“Examination into the details of the acci 
dents listed, and of all others that occur at 
the elevator shaft door (they comprise 85 to 
90 per cent of the entire number) shows that 
however widely they may differ in circum 
stance, there are after all but two classes—in 
one the victim falls down the shaft; in the 
other he is crushed by the car as it passes 
the unlocked, open door 

“An effective elevator 
vide three things: 

1. Prevent persons from falling into the 
shaft through an open door by so locking it 
that it cannot be opened from the outside 
unless the car stands opposite the door, 
at a safe landing distance 

», Prevent tripping by making it impossible 
to open the door from the inside, unless the 
car platform is within a specified and safe 
distance from the landing level 

3. Prevent persons from being crushed by 
the moving car by preventing the operator 
from moving the mechanically locked con- 
troller until the shaft door is locked in a safe 
position and against rebound.” 


interlock must pro 


WITH SISLEY & BRINCKERHOFF 
Frank D. Chinnock, who was an ad- 
juster at the New York Branch of the 
Travelers for eight years, and recently 
a Captain in the U. S. Army, in which 
capacity he was the Insurance Offi 
et Camp Upton, New York, is now en- 
gaged in the general insurance broker- 
age business being associated with 
Sisley & Brinckerhoff, 80 Maiden Lane, 
New York City. 
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Pope Decorates E. 








L. Hearn 


With Order of St. Gregory 


Recognition of the part played by the 


Knights of Columbus in war welfare 
work overseas has been formally recog 
nized by Pope Benedict XV. by the 
awarding of a decoration to Edward L. 


EDWARD 


Hearn, who has been made a Knight 
Commander of the Order of St. Greg- 
ory. Mr. Hearn is one of the K. of C. 
overseas commissioners and the deco- 
ration was bestowed on the occasion of 
Mr. Hearn’s recent visit to Rome in 
connection with the K. of C. club being 
conducted there. Mr. Hearn was for- 
merly president of the Casualty Com- 
pany of America, and was one of the 
most popular men in insurance. 
Under the guidance of K. of C. sec 
retaries American service men visiting 
Rome are taken to St. Peter’s and the 





Vatican. On March 20 the Pope grant 
ed an audience to a company of Amer- 
ican soldiers who were introduced by 
P. G. Hayes, K. of C. supervisor, who 
later described the audience in a letter 


L. HEARN 


addressed to William C. 
chairman. 

The Pope mentioned to the service 
men some of the things he had heard 
regarding the splendid conduct of the 
American forces abroad. [n closing the 
audience the Pope said:— 

“It is with particular pleasure that I 
give this benediction to the Knights of 
Columbus. The Knights of Columbus 
are well known to me. I have watched 
their work in the past with special in- 
terest and their deeds in recent difficult 
times are most praiseworthy. I impart 


Mulligan, 


diction asked for.” 

Mr. Mulligan states that American 
service men in Rome seem anxious to 
visit the Vatican and that arrange- 
ments will be made for them to do so 
when possible. 


—s from the bottom of my heart the bene- 


LJ x * 
Died Day After Policy Expired 
The Travelers, on April 12, 1912, is- 
sued an accident insurance policy to 
Samuel W. Upton, of Pasadena, Cal., 
for a term of six months. The policy 





was renewed from time to time, the last 
renewal being on April 12, 1914. Hen- 
rietta D. Upton, wife of the man, was 
named as beneficiary. Upton died as 
a result of an accident which occured 
on October 13, 1914. Mrs. Upton in- 
stituted suit against the Travelers in 
the superior court of Los Angeles 
county. The judgment was against 
Mrs. Upton. She appealed to the su- 
preme court and the appellate court 
sustained the superior court. 
* + * 
Tribute To Michael J. Hanly 

The General prints on the front page 
of its publication a picture of Michael 
J. Hanly, the Company general agent 
in Columbus, O., and pays him this 
tribute: 

“The picture on the front page is 
an extraordinarily good likeness of 
this remarkable man. Familiarly 
known as ‘Mike Hanly’ to at least 
half the population of Columbus, he i: 
one of those racy, witty and engaging 
characters that only Ireland seems to 
be able to produce. He was born at 
Delaware, Ohio, in 1859, and will be 
sixty, years old next August, which 
fact belies the theory of a man being 
too old at forty, for ‘Mike’ is the em- 
bodiment of youth at sixty. His par- 
ents emigrated from Ireland in 1849, 
and settled in Ohio, and when he was 
eleven years old his father died, leav- 
ing a widow and six children, and so 
young Michael had to go to work in a 
factory at a time when there were no 
laws against child labor. However, he 
attended night school and graduated 
from a business college. At fifteen he 
was in the dry goods business; and 
at twenty-three he was a partner in 
the concern. In this he continued un- 
til he entered into a contract with the 
Iquitable Life in 1892; and in that 
same year he became an agent of the 
New England Accident Association of 
I}oston, which association was ab- 
scrbed by the General Accident in 1899 
on entering this country. Mr. Hanly 
is, therefore, one of our original 
agents, and is one of the few who at- 
tended the celebration on the occasion 
of Mr. F. Norie-Miller’s first visit. He 
has been a very successful agent, and 
on being asked what is the best advice 
he could give a young man starting 
out in the insurance business, he said 
that the great secret, outside of hon- 
esty, is working hard eight hours a 
day. As a matter of fact, Mr Hanly is 
selling insurance all the day and half 
the night, and his electric brougham 
is one of the familiar sights of Colum- 
bus, for he is always on the move. 

“Mr. Hanly is well known for his 
charitable work,. and whether he is 
working for the newsboys or the 
Methodist Missions, or the Cath- 
olic Church, to which he belongs, he is 
always first in service with a fine, tol- 
erant charity. That accounts for his 
being elected President of the Capitol 
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Automobile Club of Columbus, Ohio, 
coupled with the fact that he is a pop- 
ular after-dinner speaker and a racon- 
teur of the first order. We are partic- 
ularly pleased to have him in our gal- 
lery, because he is one of those who, 
through all turns of fortune, turn their 
best and bravest side out.” 
om 


Subscribes for $1,000,000 
The Maryland Casualty has subscrib- 
ed for $1,000,000 in the Victory Liberty 
Loan. 





PAYROLL BASIS AUTHORIZED 





Bureau Adopts Plan For Writing 
Automobile Fleets Similar 
To Teams Basis 





The Bureau has passed a rule for 
immediate use to replace the specified 
car method of writing fleets of com- 
mercial automobiles, with a _ payroll 
basis somewhat similar to the teams 
basis. The rule is effective as of April 
1 for all new and renewal policies at- 
taching on and after that date. Fol- 
lowing is the explanation of the rule: 

“If a man owns more than five com- 
mercial cars, he must keep a record of 
his payroll expended during the year 
for chauffeurs and all other drivers of 
commercial cars. The ,total payroll at 
the end of the year is then divided by 
the average wage for a chauffeur in 
order to determine the average an- 
nual number of chauffeurs. The Man- 
ual rate per commercial car is then 
applied to this average. For example, 
a man owns 110 cars—some are laid 
up for repairs at odd times during the 
year—others are laid up during slack 
periods. His total payroll at the end 
of the year is $100,000 for chauffeurs. 
The average wage is found to be $1,000, 
making an average of 100 cars used 
during the year. 

“If he hires cars from other people, 
one-fourth of the charges incurred for 
such hiring shall be included in the 
total actual remuneration as _ repre- 
senting the remuneration of chauf- 
feurs for hired cars. It is anticipated 
that agents will have no difficulty in 
applying the new basis for writing 
commercial cars as it is very similar 
to the teams basis that has been used 
for years.’ 

The present rule appears on page 45 
of the Manual. 





Lieutenant Frank H. Burns, formerly 
of the Mortgage Department of the 
Etna’ Life, but now in; the Navy, will be 
toastmaster at the annual banquet of 
the Second Division, Naval Militia, of 
Hartford, on April 29th. 
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Tailor-made methods ap- 


Good plied to accident and 
Talk By health business have 
The Aetna swelled the earnings of 
many Aetna-izers, says 

the Aetna to agents and brokers. Sup- 


pose you try them. Get your man’s 
measurements for Aetna insurance Le- 
fore you call. Know how he measures 
up physically, financially—socially. De- 
termine what are his business and 
family responsibilities. If he has pro- 
nounced likes or dislikes, hobbies or 
peculiarities, it will pay you to know 
what they are. Successful interviews 
come from a selling talk that fits and 
a policy that fits Talking $25 a week 
indemnity to a prospect earning two 
or three times that amount is like 
trying to crowd a six-footer into a 
boy’s-size suit. But if you show your 
prospect you have taken time to de- 
termine on a particular policy and a 
particular amount—measured to ex- 
actly fit his particular needs—all the 
habitual objections will disappear and 
he’ll sign the application, feeling that 
you have rendered him a real and in- 
telligent service. Meet more men, 
measure more methodically, and you'll 
make more money. 


»-_ * * 


I know a salesman of a 


Are You perfectly good product 
“On who is a failure. He is 
The Road?” a human failure because 


he thinks that the few 
who buy of him buy only because 
they feel sorry for him and want to 
do him a favor. The other day I said 
tc him: 

“Either get that fool idea out of your 
head or get into another line of busi- 
ness. When you are selling a good 
thing the man you sell to is not buying 
to do you a favor—he is buying to do 
himself a favor. It is all right to 
thank him for the orders he gives you. 
That is simple decency. But don’t 
feel that you are the only beneficiary 
of the transaction. The buyer is just 
as much a beneficiary as you. Hold up 
your head and make him thank you, 
tco! That is the attitude for a sales- 
man of honest goods.” 

Not long ago I heard of a preacher 
who gave up preaching hecause he had 
lost faith in religion. He was right. 
He should let those represent religion 
who believe in it—and he should turn 
tc something that he himself does be- 
lieve in. It is a hard enough job for a 
man to sell what he has faith in—let 
alone trying to sell something he has 
no faith in—The American Magazine. 

e * . 


Just whose thoughts these 
are remains unknown, but 
they are worth repeating: 
“The opportunity that will 
come tomorrow depends 2 
great deal upon what you do with the 
opportunity that came today.” 

“If vou are turned down a couple 
or half dozen times nobody will know 
it unless you advertise it in your man- 
ner. Put your best foot forward, 
throw out your chest, walk in like a 
winner, and you'll nearly always win.” 

“Some people not only prepare for 
trouble, but go out to hunt trouble 
for the purpose of finding out whether 
their preparations are adequate.” 

“Do not waste a minute—not a sec- 
ond in trying to demonstrate to others 
the merits of your own performance. 
If your work does not vindicate itself, 
you can vindicate it.” 

“Rub elbows with success. Keep 
close to successful people. Create an 
atmosphere of success around you. It 
will pay vou mentally, morally and 
financially.” 

“The dreams of the dreamers who 


are also workers most often come 
true.” 


Walk In 
Like A 
Winner 


The Fidelity & Deposit 


Bonds gives its agents some 
Indemnifying suggestions regarding 
Sureties bonds _ indemnifying 


sureties on public offi- 
cial bonds, from which the following 
is taken: 


“A large majority of bonds of offi- 
cials elected in November last have 
been filed, but there still remains a 
class of business in connection with 
these bonds which can be developed 
by systematic canvassing We refer to 
a special form of bond we execute, in- 
demnifying personal sureties on public 
official bonds. In many cases, the bond 
required by law to be filed by. the of- 
ficial is far in excess of any loss which 
could possibly develop, and in such 
cases, the official is unwilling to pay 
the cost of such a bond, but would be 
willing to pay for a bond in a lesser 
amount, indemnifying his personal 
sureties. For instance, a county treas- 
urer is required to file a bond for $100,- 

The cost of such a bond in most 
states would be $375 per annum. The 
treasurer and his sureties know that, 
considering the amount of money han- 
dled and the system in vogue in the 
office, it would be almost impossible 
for a loss of more than $25,000 to oc- 
cur, and the treasurer would in many 
cases be willing to indemnify his per- 
sonal sureties for this amount, as the 
premium on such a bond for $25,000 
would be only $175 per annum against 
a premium of $375 per annum on a 
statutory bond for $100,000. The rate 
on these indemnifying bonds varies as 
the premium is based on the propor- 
tion the indemnifying bond bears to 
the statutory bond, and all of our 
agents have been furnished with spe- 
cial rates on these bonds.” 

* * * 


“See more people” was 

Circulating the slogan given to Aetna 

is agents in the drive for 

Essential business during “Faxon 

Week.” One of the cir- 

culars sent out by the Company con- 
tains this: 


“If you'll go to more people you'll 
sell more accident and health insur- 
ance. Therefore, circulate. And cir- 
culate systematically. See your policy- 
holders now carrying other lines; for 
every one there are special selling 
points to prove that accident and 
health insurance is all-important be- 
cause it protects his greatest asset— 
his earning power. ‘You insure your 
property. Insure that which created 
it’? is an opening wedge toward selling 
fire insurance. Accidents to the body 
are forty times more frequent than 
fires to property. Show the man who 
considers life insurance sufficient pro- 
tection that he is twice as likely to die 
from accident as from old age—that 
five times as many people are killed 
and injured by accidents as die from 
natural causes. Ten out of ten auto- 
ists should have proper accident cov- 
erage, although not more than three 
out of ten do—until earnestly solicited. 
The following figures should be useful 
in insuring the uninsured seven; our 
paid personal accident losses from 
auto accidents in 1918 were $1,568,717 
as against $1,205,892 in 1917—an in- 
crease of $362,825. 


“Influenza caused more American 
deaths in 1918 than did the European 
War. And physicians say that influenza 
cases may continue to develop for sev- 
eral years—an up-to-the-minute selling 
point for Health Insurance. People who 
get your trade should give you theirs. 
Circulate among them. Call on your 
grocer, your banker, your clothier, your 
dentist, your druggist, and so on 
through the list. Work through them to 
their friends. Out of this number you 
should obtain a good percentage of 
applications.” ~ 














HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Estabiieheo 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 


JOHN STREET 
New York 
Elmer A. Lord &Co. 


145 Milk St., Boston 


Resident Managers 
New England 
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HOME OFFICE, 





Robert A. Drysdale, Vice-Pres. 


The METROPOLITAN CASUALTY | 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. Alonzo G. Brooks, Asst Sec. 


| RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 











W. E. SMALL, President 


PETER EPES, Agency Manager 


Georgia Casualty Company 


E. P. AMERINE, Sec’y 





“DIXIE AUTO POLICY” 








The Last Word In Motor Insurance 








Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 














“| FIDELITY 





COLLISION, ACCIDENT 


se e 


tmvice 
TRENGTH 
‘Liga iad 





WRITES the following lines of INSURANCE 


CHICAGO BONDING AND INSURANCE COMPANY 
ture: 


AND SURETY, PLATE GLASS, B 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 


Charles R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
Geo. S. Dippold, Res. Mgr., 1107 Peoples Bank Bldg., Pittsburgh, Pa. 
W. F. Murphy & Co., Res. Mgrs., Union Trust Bidg., Jersey City, N. J. 
J. Ramsay Barry Co., General Agent, 10 South Street, Baltimore, Md. 
R. H. Lambert, Branch Manager, Equitable Bldg., Washington, D. C. 


Capital $500,000.00—Surplus to Policyholders, $825,544.20 
F. 0. ROBERTS, Vice-Pres. and Gen. Mgr. 


URGLARY, GENERAL 


AND HEALTH, MONTHLY PAYMENT 





HOME OFFICE: CHICAGO, ILLIONIS 











C. A. CRAIG, President 





W. R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 


in ONE Policy 


C. R. CLEMENTS, Sec. & Treas. 














Col. James L. Howard, of Hartford, 
secretary of the Travelers, has been 
elected a director of the Travelers 
Bank & Trust Co. He is also a direc- 
tor of the Phoenix National Bank of 
Hartford. He was born in Hartford 
March 12, 1878 and was graduated from 
Yale University in 1898. He entered 
the service of the Travelers shortly 
after graduation and was for a time 
secretary to the late president, Sylves- 
ter C. Dunham, long head of the Trav- 
elers. He has had a long career in 
military, including service in the old 
Yale Battery, later in the Connecticut 
National Guard and then as Major of 
the 101st Machine Gun Battalion, from 
which he went to the staff of the 26th 
Division as machine gun officer, rising 
to the rank o* Lieutenant Colonel. 





Ballard & Greene, of 58 Maiden 
Lane, will remove to 49 Maiden Lane, 
where space has been engaged on the 
second floor. 


RULES ON AUTO INSURANCE 
The Deputy Attorney of Pennsyl- 
vania has ruled that automobiles 


owned by the State Highway Depart- 
ment are insured in the State’s own 
insurance fund and it would not be 
lawful for the Department or any one 


else to insure them. He also holds 
that the insurance against theft of 
State cars is not provided by the State 


fund but must be obtained outside. 








PROMOTION FOR LIEUT. BEL 


Word has been received in Hartford 
from Lieut. Frank E. Bel, now in 
France, but formerly accident indem- 
nitor of the Hartford Accident and In- 
demnity Co., that he is now assistant 
to the adjutant in the Personnel De- 
partment at Brest, and that he is likely 
to remain there as long as troops are 
in France. 
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Fyr-Fyter 


Is the panic-proof one great 
extinguisher that ought to be in 
every home, factory, office, ware- 


house, mine and automobile. 


It is the only extinguisher that 


- combines these advantages: The 


handle releases by turning either 
way, there are no levers to 
forget, it throws a continuous 


stream and is easy to operate. 


The largest order ever placed for 
fire extinguishers was awarded 
by the United States Government 
to the Fyr-Fyter Company for 
245,013 Fyr-Fyters. 





Many of America’s fore- 
most Insurance Agencies are 
handling Fyr-Fyter. 


They are Making Fyr- 
Fyter Profits. And every time 
they sell a Fyr-Fyter they ren- 
der their customer a definite 
and valuable service. 


They realize that it is a finer 
thing to prevent a big fire than to 
pay a big claim. 


So Fyr-Fyter and fire insurance are 
two great services that go hand in hand. 


It is our plan and policy that the 
man who creates Fyr-Fyter sales should have 
Fyr-Fyter profits. 


If you have not written for details of 
our offer to insurance agents you are overlook- 
ing an opportunity to be of greater service to 
your clients and yourself. 


Write Now! 


The Fyr-Fyter Company, 


Dayton, Ohio 


























